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H o&io ¢ papxag (Yo T00g KaTovoimTES)

SOUQVo LE TOV Aaker, N a&la evog TpoidvToc-papkag oev opileton Hovo e
Bdon 10 KOGTOG TOPAY®YNG TOV, GAAG Kol amd dAlo otoyeio (| dloTdoES) TTOL
ovvoyilovtar otov 0po A&ia T Mapxag (Brand Equity). Ta otoygia avtd givar
T eENG:
e 1 Avayvopiopotnta g Mapxag (Brand Awareness),
e 1 IIpooirowon 1 IIetéotTTa (TOV TELGTN) 0T Mdpka (Brand Loyalty),
e 1 Avtihapfavopevn Howtnto Mapkag (Perceived Brand Quality) - and
TNV TAEVPE TOVL TEANTN,
e o1 Xvoyeticelg AMOym Mapkag (Brand Associations) — wuyoAoyio kot
avtioToryieg He oTVA NG oL £(0VV KATAVOAMTES amd T GYECT TOVG UE TN

pépxa.

O Aaker toviler mog av kot 1 [Totétmro ot Mdpka omotehel pépog M
dtdotaon tov 6pov A&ia g Mdpkoag, Tote Ko 1 idto ( motdTT) eMnpedleTon Kot
a6 tov 0po avtd. Emiong, Bewpel v Avtihapfovopevn A&ia g Mdpkag og éva
GUVOAO TPOVOUI®V KOl VITOYPEDCEMY TOL AUPOPOVV TO OVOUA TNG KOt TO GOUPOAO TG,
T omoio Ko TPocshETov 1 apapovy aéia €ite 6g VLTOV TOL KATEXEL 1] KATAVOADVEL
T0 TPOIOV gite GTNV €TOUPEiR TOV TO TaPAYEL Kol To gumopeveTat. [Ipaktikd avtod
onuaivel Tog N afio TG papkac weeiel T660 TNV idrte TNV eTAIpEio 600 KAl TOVG

TELATES TG,

Awyopiopd tov dtuctdoewv e A&log g Mdapxoag kdvovv kot ot Srivastava
kat Shocker? empepilovtdg v o€ V0o dacTdcelS: T Xpuoatootkovouk Afia g
Mapxog (Brand Value) ko T Avvapn g Mapkac (Brand Strength).

XOoppova pe tovg Kamakura & Russell?, tov Keller* aAAé ko tov Shocker kot
dMongS, n Abdvoun ™ Mdpxog, onAadt|, n ETPPOY| TOV OCKEL GTOVG KOTAVAAMTEG
Kol M TOTN TOV KATOVIA®TOV GE OVTHV, 0POopd ToVG TELdTES, ondte kot Paciletan og
avtovg (customer based), kot ®g Tétoln amoTEAEl QVTIKEIUEVO HEAETNG TOL

UAPKETIVYK.

! Aker David, 1991, Managing Brand Equity: Capitalizing on the Value of a Brand Name, The Free
Press, New York, NY.

Z Srivastava R., & Shocker A., 1991, Brand equity: A perspective on its meaning and measurement,
MSI Report, oc. 91-124.

® Kamakura W.A. & Russell G.J., 1991, Measuring Consumer Perceptions of Brand Quality with
Scanner Data: Implications for Brand Equity, Report No. 91-122, Marketing Science Institute,
Cambridge, MA.

*Keller K.L., 1993, “Conceptualizing, measuring, and managing customer based brand equity”,
Journal of Marketing, Vol. 57, co. 1-22.

> Shocker A.D., Srivastava R.K. & Rueckert R.W., 1994, Challenges and opportunities facing brand
management: an introduction to the special issue, Journal of Marketing Research, Vol. 31, cc. 149-58,
oto Lassar W., Mittal B. & Sharma A., 1995, “Measuring customer-based brand equity”, Journal of
Consumer Marketing, Vol. 12, No 4, oc. 11-19.



Yy 010 kotevbovvon, dNAOT, EVIGACCOVTIOS TO YPTLOTOOIKOVOUIKO GTOLYEl0
I , r ’ r ’ . 6 ’
oTNV ovOAVOT| TOV, 0AAG Alyo dtapopeTikd, Kveitar kot o Feldwick® mov empepilet

mv évvola g Alag g Mdpkag og Tpelg dloTAGELS MG EENG:

* 1 Xpnuotoowovouki) Afio Mapkag (Brand Value): to owkovouikd k6610g
7oV o ETOUIGTEL 0 KATOVOAMTAG Y10 TNV OTOKTNOT TOL TPOIOVTOG-LLAPKAL.

* 1 Advapn Mapxkag (Brand Strength): n emppon mov aokel ko 1 wio TV
KOTOVOADTOV TPOG TO TPOIOV-pdpKa Evavtt GAA®V.

« n Ewéva Mapkog (Brand Image): ot ocuvvelppoi kot ot memolffoelg tov

KOTOVOA®TY Katd T B€aom 1 T xpNon Tov TPoidvTog-papKa.

H mpot and tpeig a&ieg tov Feldwick evdiapépet kupimg Toug AoyloTég eVid
ot dvo dAlec tov popketioteg. H dedtepn ol (Avvaun Mdpkag), yioo tov id1o,

oyxetiCeton pe v mototnTa otn pépko (Brand Loyalty).

Téhog, obpemva pe ™ Wood' kot ot tpeig dwotdoelc tov Feldwick
ATOTEAOVV TIG TOPAUETPOVS UOG aALSIOOTS oyéong. Etol, 1 Ewdva e Mdpkag
empealer ™ Advoun g Mdapkoc kot axolovOwc m tedevtaion kobopilel
Xpnuatookovopukn A&ia g pdpkag. To dikd g poviélo dlakpivel emiong TpeLg
(oyeddv ideg) dwortdoes: IMeprypagn Mdapkag (Brand description), Avveun
Mapkag (Brand Strength) kot A&ia Méapxag (Brand Value).

To povtédo pétpnong trov Brand Equity katda Keller®

Ot peydreg papkec (brands) dev ompovpyodvrar tuyaio, oA  sival
amoTéAeca VOGS KaAd peleTnuévou oyedtacuov. I[ToAd mepiocdtepo, 1 HAPKETIVYK
dwayeipion evog brand eivat anotéleouo 6mOTOD GYESOGIOD, GMGTAS OPYAVOGTG Kot

avtiotoymg otpatnykns. [Ipog tovto éva brand npénet:

a) vo tonobeteitan oty ayopd (Kol EVIEAEL GTO VOV TOL KOTOVOAMTN) €l TN
Baoetl evOC 1010HTEPOL OVTOYOVIGTIKOD TAEOVEKTHLOTOG, B) Vo eMOIOKEL Vo KEPIIGEL
TNV EUMGTOCHVN TOL KOTOVOAMTH Kol £TCL VO TOV KOTAGTNOEL TOTO GE VT, ) Vo
onuovpyel a&ior GTOV KOTAVOAMTT, TETOWL TOL VO OIKOMOAOYEL TN OATAVN OV £KAVE
Yl TO. TO OTTOKTNGEL, YEYOVOG OV £XEL OVTIKTUTO GTNV KEPOOPOpia TG emtyeipnong

TOV TO TOPAYEL 1/KOL TO EUTOPEVETOL.

® Feldwick P., 1996, “Do we really need brand equity?”, The Journal of Brand Management, \Vol. 4
No. 1, 66. 9-28, 610 Wood L., (2000), “Brands and brand equity: definition and management”,
Management Decision, Vol. 38, No 9, oc. 662-669.

"Wood L., 2000, “Brands and brand equity: definition and management”, Management Decision, \Vol.
38, No 9, 66. 662-669.

& Keller K.L., 2001, “Building customer-based brand equity”, Marketing Management, Vol 10, No 2, cc. 14-
19.



Ia tov Keller’, kdfe évo amd avtd t0 HEAAROTO GLVIOTA £va HOVTELO
AVTILETMOMIONG THG HOPKOS, EVO 0 GUVOIVOGHOS TOV TPLOV SacPoAlel TNV KabiEpwon
HoG HApKOG OTNV oyopd EMITLYYAVOVTOG CTIOVTIKG OUKOVOUIK(O OTOTEAECLOTO, Y10
wo emyeipnon. Ta tpio avtd povtéda o Keller ta diékpive og e&ng:

A - Movtého Tomo0étnen Mapkag (brand positioning).

B - Movtého Amiymons Mapkag (brand resonance)

I' - Movtého Alveidag A&iag Mapkag (brand value chain model)

Ag ta dovpE Aoudv Eva-Eéva Alyo o ovoAVTIKE:
A - Movtého Tomo0étnong Mapkag (brand positioning)

H tomobétmon (positioning) eivar 1 katd Tté€t010 TPOMO TApOVGINGN TNG
glkovag evog mpoidvroglunnpesiog/etaipeioc, dote va Egywpilel kotéyovrag o
Eexoprotn B€om o610 vou tov Katavaiwt. H tomobétmon evog mpoidvtog oty ayopd
amocanvilel ™ axolovONnTén GTPUTNYIKY HAPKETVYK Yoo TO 7poidv. TIdg opmg

umopovpe va EEpovpe g Bo TomobeTGoVE TNV ayopd TO Sk oG TPOTOV;

MAKBEA

Ewéva 1: Atdpopeg LaPKEG LAKAPOVIDY

% Keller K. L, 2009, Brand Planning, E-Article, Published by Shoulder of Giants, 1-16.



1) "Exovtag yv@d61] TOV aVTOyOVIGTIKOV TPoiovT®VY mov anaptilovy v
ayopd, dnAaodn, Tov aviayovicpdc. [ldca eivar ta aviaywviotikd Tpoidvra; Tt ykdpo

&xel KaOe papxa; - PAéne mapadetypota otig Euwcoveg 1 & 2.

Ewova 2: T'kapeg ovokevacidv ABEZ & MIZKO

2%) 'Exovtac yvden Tov «onueiov dwgopomoinene» (Points of
Deference’s - POD’S) tov avtayovietikov brands. To onueio avtd omotehodv
0QEéAN pe omoia ot Katavadwtég cvoyetiCouv évo brand. Ymhpyovv tpeig tpodmol
pocdopiopod towv POD’S:

e  Me kpit}p1o 10 TOG0 EMOLUNTA OO TOVG KOTAVOAMTEC.
e Me kpimpio 10 m6co tovilovtat ta onueia avTd.

e  Me kp1tnp1lo TV SPOPOTOINGCT ATO TOVG OVTOYWOVICTES.

3") 'Exovtog yvédon tov «onusiov wotpiag (Points of Parity — POP’S) o¢
o6povg konyopiag mov aviker to brand. Toa onueic avtd avoipodv omolodmote
onueio dwpopomoinong twv brands tov avtayovietov. Ta onueio avtd eivot
AVTUMYELS IOV propel vo unv givol povadikég yio to brand, aAAd vo 1GyvOVY Kot Yo
GAio brands.

Ta POP’S maipvouv 600 HOPPEG: TNV GVTAY®VIGTIKY] Kol TV KATYOPIKT.

* Ta avrayovietikd oenueio wwotipiog sivolr avtqyelg (tomobetmoeig) mov
avalpovv ta onpeio dtapopomoinong Tov avtaywviopuov. Edv oto pdtio tov
Kotovalmty éva brand pmopel va oavrame£ébel akdun kol 6TOVC TOMELG
exeivoug mov ot ovtaywviotég pog Bewpodv OTL €Qovv TAEOVEKTNUO KO,
EMMAEOV, EMTVYYAVEL TAEOVEKTNLOTA KOl G€ AALOVG TOpElS, TOTE TO brand pog
glval acLVOYOVIGTO.

¢ To ketnyopwkd enpeia wotpiog sivor avtidyelg (tomobetnoelg) Ti1g omoisg
Ol KATOVOAMTEG TIC avTidapBdvovtor o¢ tpodmobécelc yioo v €vtaln tov
TPoidvtog otnv Kotnyopion Tov mpoidvtog. Ta katnyopikd onpeio cotipiog
UTOpoLV v 0AAGEOVY pE TNV TTEPOdo TOL YPOVOL, AGY® TNG TEXVOAOYIKNG

TPodOov, TV eEEMEE®V 1| TOV TAGE®MV TOV KATAVIADTOV.



4°") Tawrtilovtag to brand e po Tpéracn wov cvvoyilel Ty oveia Tov (Kar
evtélel TN OWQopa Tov omd aAle) oc TPEG pe mévte Aégerg: Ta Aeyéueva brand

mantra mov olokAnpadvovrar 6to slogan g papkog.

Ta brand mantras amotelodv “O6mAo” Yoo TOVG £pYaLOUEVOVS TG EMXEIPNONG
oTNV ETOPT TOVG UE TOVG Katavalmtéc. H yprion tov mantra fonbd tovg tpdTovg va

avadei&ovv ™ onpacio tov brand.

To brand mantra exppdlel v ecmtepikn a&io TG HAPKAG, EVO TO GAOYKOV
mv emtepikn aflag g o mapdderypo, 1o eomtepikd mantra g Nike sivon
«authentic athletic performance» kot to e&wtepkd g slogan eivon «Just Do Ity.

B - To povtého Tng amfqynong Tov brand (brand resonance)

H dnpovpyia evdg woyvpov brand emituyydvetotr HEcw TEGGAP®Y H10O0YIKOV
fnudtov, 6mov Kabe éva mpovimobétel v emtuyio Tov mpornyovpevov. Ta Pruata

avtd etvan ta €NG:

e Evrtomopdg mg tavtdtmrag tov brand pe fdon v avtinym mov £yovv ot
TEAATEG Y10 O GLYKEKPLUEVT Kot yopio TPoiOVI®MV 1] GLYKEKPIUEVN
KOTOVOAWMTIKY OVAYKT).

e  Kafiépwon g onpacicg Tov brand 610 Vou TOV KOTAVIA®TOV, LECH TNG
OTPOTNYIKNG GVVOEONG TOV VAMK®OV KOl T®V GUAMV OVIIANYE®DV Yo TO
brand pe cvykekpyéveg 1010TNTEC.

e Eviomopdg 1oV KatdAANA®V oVTIOPACEDY TOV KOTOAVOAMTOV GYETIKE LE
TNV TOVTOTNTA KOl TO VOMLL. ToL brand.

e Metatpom] TOV OVTIOPACEDV TOV KATOVOAOTOV G€ OTAGE 7OV

LLOPTLPOVV LL0L IGYVPT, EVEPYT KOl YELATN apocimon oyéon we to brand.

To povtého pétpnong Brand Equity, to omoio givar yvootd kot ©g Hoviélo
Customer Based Brand Equity (CBBE) umopsi va. cuvoyiotel 6€ TE00EpELS TOTOVG

OepeMmdmV epoTUdTOV TOV BETOVY, GlLOTNPA 1} PNTA, Ol TEAATEG:

1. Tlowog eicar; AnAadn mota givar 1 tawtotnTo Tov; (brand identity).

2. Tieioat; Anladn moto to vonua tov; (brand meaning).

3. Ti ovpPaivel pe ecéva; Aniadn Tt motevm 1 viobo yia céva; (brand
responses).

4. TiovpPaiver petald pag; Ti eidovg avtinyelg Kot mdéon chvdeon BEA® va
&yo poli oov; (brand relationships).



Onwg deiyver 10 Movtého Ymepoyng g Mapkoag (Brand) evog mpoidvrog
(BAéme ZyMqua 1), ta téooepa epomuate (PAETE aploTEPd GTO GYNUA) 0dNYOLV GE
técoepelg  ovvoeTikovg kpikovg (building blocks) pe tovg kotovaA®Téc Ko,
avtioTtoya, o€ T€ocepElg okonovg enwvopiag (branding objectives - PAéne de&ud oto

GYNMOL).
Yrepoyn tov brand (brand salience) ——— Intense, active loyalty
Nonpa tov brand (brand meaning) — Positive, accessible reaction

Avtidpaceig oto brand (brand responses) == Points of parity and difference

Amfymen tov brand (brand resonance) === Deep, broad brand awareness

Stages of Brand Branding Objective at
Development

Each Stage

Tyipe 1: To poviého e Yrepoyng te Mapkag Ipoidvtog tov Keller'®

Ag dovpE OUMG TOVG TEGGEPELS OTOVG GUVOETIKOVS KPIKOVG G OTOVTNGELS
OTIG TEGGEPELG OVTEC EPOTNOEL:

I.  Yrepoyn Tov brand (brand salience)

[Ipoxertar yio MV amdvinon oIV €PATNOTN «TOWS €ioaL;», 1N omoio Kot
kaBodnyeitoar omd T A0y Kol TV cuvousOnuatiky kpion v Kotovoiotov. H
vepoyn Tov brand oyetileTol pe ™MV avoyvOPICILOTNTA TOV, dNAASN, TNV EVKOAN [E
™V omoio OVOKOAEITOL GE JLAPOPES KOTAOTACES N meplotdoels. H vmepoyr evog

% Keller, 6.x., 2001. .



brand eivon cuvdptnon T@V WB0THATOV TOV TOV YIVOVTOL AVTIANTTEG KOTA TH OLUPKELD

™mg xpfiong Tov.

ANUIOVPYOVTOS TO  «VOMUO» TOL, KOOlEPOVETOL 1) €KOVAL  TOV, TO

YOPOKTNPLIGTIKA TOL GTOLXELR Kol 1) BE0T TOL GTO HVOAD TOV KATOVOADTOV.
Il. Noénpa tov brand (brand meaning)

[Ipoéxerton yw TNV OamAVINGCT OTNV €PMTNCTN «TL €iGaL», 1 omoio Kot
kaBodnyeitoaw 1000 Oomd T Aoyk] 000 Kot Omd TN CLVUICOMUOTIKY Kpion TOL
Kotovaimt. To vonua evog brand dwupopemvetar gite amd Aettovpyikés gite omod
APNPNUEVEG EVVOLEG, MG AMOTEAEGLA L) TNG GLEONG EUTEIPIOG TOV KOTOVOAMTY LE TO
polov, PB) TG €KOVOG TOL KOAMEPYEL 1 PG TOV TPOIOVTOG Kol Y) TMV
EVIVTAOGE®V 1 KOl EXPPODV TOL KOWMOVIKOD Hog epiyvpov. Me tovg Tpelg avtos
tpémovg to brand cuvoyilel ta onueio wwotyiag Kot dtaupopdc pe aAia brands, to

omoia, LE TN GEPA TOVG, TNV EKTIUNGN KoL TNV EUNIGTOGVUVI G~ ATO.
1.  Avtidpacseic oto brand (brand responses)

[Ipoxertoan yoo v omdvinon ommv epOTNON «TL cvpfaivel pe €oévas», 1
omoia kol KaBodnyeitor 1660 amd T AOYKN 060 Kol amd TN GLVAIGHNUATIKY Kpion
0V KoTovoAmTh. Ot avtidpdoelg oto brand agopodv ctov TpdéMO pe TOV O0mOio Ot
TEAAITEG OVTOTOKPIVOVTOL GTO TTPOIOV-HApKa oL umopel va elvatl Aoyikég (ayopd Tov
TPOIOVTOC 1 Kol TEAEIMG GLVAICONUATIKES, OTWG VAL EVOYAOVVTOL OTOV KATOL0G KAVEL

QPVNTIKES OVOPOPES Y10, TV LAPKA OVTN).
IV.  Amjynoen tov brand (brand resonance)

[Ipoxertan yioo v amdvinon oy epOTNON «TL cvpfaivel petald pogs», M
omoia kot Kaboonyeitor tOG0 amd ™ Aoykn 660 Kot amd TN cvvosOnuatikn kpion
TOV KOTAVOAWMTH. € AT TO €MINEdO, ®GTOGO, SIUUOPPADOVETOL 1] TEAIKT GYECT] Kol TO
eminedo TavTomoinomg mov £xel o meAdtng pe to brand., o mapdaderypa, va 6Ehovy va
HO1POGTOVV TIG EUTEIPIEG TOVG e AAAOVG KATUVOAWMTES, 1], VO avalTOVV EVEPYA LEGQ
Y10, VO GAANAETOPAGOVV e 0TO, T.). VO EXOVV £Vl UTPELOK LE TO oo Tov brand, 7,
Kot va kdvouv Totovdl 6to copa tovg to brand (Harley-Davidson).

H amymon tov brand avontucoetor oe d00 SOCTACELS: TNV EVTAGT KOl TN
opaoctnprotnta. H évraon avaeépetonr ot dvvoun g eEdptnong Kot g aictnong
G KOWwOTNTOS, EVO 1 0pacTNPIOTNTO AVOPEPETOL OTIS OAANYEC GUUTEPUPOPAS TOV
TPOKOAOVVTOL OO oLTHY TNV 7ot Kot e€etdleTon OG0 cLyva o1 TeEAdTEG ayopdlovv

Ko ypnoiponotovv to brand.



I' - To povtélo g olveidag aéiag Tov brand (brand value chain model)

H alvcida a&lag tov brand eivor éva péoo aviyvevong g o100KAGiog
onuwvpyios afiog yw erovopies popkodv (brand names), mov cvoppdiel otov
KOTOVONOoN OAAG Kol TOV EAEYXO TMOV OIKOVOUIKAOV EMIATOCEDMV TOV OUTOVOV
uapketvyk yio to brand omoc, yio mapdderyua, n £pgvuvo ayopds, 0 oYESUCUOC TMV

TPOIOVTOV, 1 TPO®ON oM Kot 1) SIPNUICT] TOVC.

H dpacmpdmra pdpketivyk emnpedlel Tic o6TACELS TOV TEAUTOV OTEVOVTL
oto brand, dnladn, Tic okéyels, o cvvaucONuaTo, TIC EUMEPIES, TIC EKOVEC, TIC
AVTUMYELS Kol TEMOONGELg Tovg YU antd. Onwg eidape oto Movtélo ATfynong e
Mapkag (Zynua 1), ta Xtaoe EEEMENS Mapkag (aplotepd 6To oY) Kol 01 XKool
Enovopiog Xtodiov (0e&1d oto oynuo) OV UTOpPOUV TOpPA VO, EXOVV  GUECES
OWKOVOUKEG  emmTMGES otV o&lo g popkog evog mpoiovrog. Ildg opmg

OMOTLTOVETOL AVTO GE OPOVG OLKOVOULTNG;

Ot oNUaVTIKOTEPOL OIKOVOULKOT OEIKTEG GTOVG OTTOI0VG OMOTLTTAOVETOL 1) TOPEiQ
pog papkog eivarl ot €€ng tpelg: log Agiktng: n Ty ™S HETOYNS MG ETULPELNG,
20¢ Asgiktng: 10 mnAiko TG mpPog kEPON, 3oc Agiktng: 1 ovVOAKN

KEQUAOLOTOIN G TNGS AYOPAS YL TNV ETLYEIPNON.

To povrého g alvoidag aiog papkog Bewpel mog petaéd TV Ztadiov
E&EMENG g Mdproag vrdpyet pog petafipoactikn owdoyn, e Bdon v onoia n a&io
nov dnuovpyeitar o £va 6Tad0 petafidletor 1 «toALOTAACIALETOY GTO EMOUEVO.
"Etot, vapyovv 1peig tOmor moAlamlaciactdv mov kabopilovv T petagopd atiog oe
K60 6TA010: TOALATAAGLOGTIS TOLOTNTUS TOV TTPOYPAUNATOS, TOAALUTAAGLUGTIG
TOV oVVONKOV TNS Oyopds Kol TOAAOTANCLOOTHS TOL owoOfpatog TOV

ETEVOVTOV.

To povtéro pétpnong Tov Brand Equity keta Aaker™

H pérpnon g a&log evog brand yivetor ple owkovopikd oTotyElo: OYKOlL TOANCEDYV,
SLYPOVIKOTITA TOV TOANCEMV, 1) OVOYVOPIGILOTNTO TOV K.G. Méca amd sUTEIPIKEG LEAETEC
OV 0POPOVCOV TNV KATUVOAMTIKY GUUTEPLPOPA GALY KOl TN CUUTEPIPOPA TNG AYOPAS, O
Aaker katéinée oto ovumépacuo 61t N a&io EvOC TPOIOVTOC-HAPKO SLUOPPDVETUL OO TOV
nehd. ‘Etot, n a&io evog brand ompiletan og mévte Pacikong mudmveg (Zynpa 2) ol omoiot
glvan ot €N¢:

I. Thwtotnta oto brand (brand loyalty) kel eravEnpuévn Ty (price premium)
I1.  Avayvopioyotnyre tov brand (brand awareness)
1. AvnihopBavopévn mordtnta ko nyecia (perceived quality & leadership)

11 Aaker, 6.x., 1991.



IV.  ZXuveppoi (associations)
V.  Ynaohlowta otovycio Tov brand (other proprietary brand assets)

Brand personality,
Associations,
Perceived quality

Market share, P ived lit
Price, Distribution SrEcE ql{al L
. Leadership
indices

Satisfaction,
Brand Awareness Loyalty,
Price premium

Yynpe 2: Movtédo pétpnong tov Brand Equity katd Aaker.

Ac o0 Opmg KabEva amd anTohg TOVE TVAMVEC AYO O OVOAVTIKA:

m IIotétnta oto brand (brand loyalty) ke emevénpévny Ty (price
premium)

Q¢ motomto oto brand opiletar M 6écUEVOT TOL TEANTN-KOTAVOAWMTY TPOC MU0
ovykekpluévn pdpka mpoiovtog. H mpooniworn oto brand peidver tig damdveg yia
UAPKETIVYK, 0@OoD 1 oTabepdmrTa TOL TEAATOAOYIOV oG emiyeipnong €ivar Ayotepo
damavnpn amd T Onuovpyio. véov. QoTOCO, M TWOTOTNTA TEANT) OTO TPOIOV-UApKOL
npobmobétel T OlaTHPNOTN  EKEIVOV TOV  YOPOKTNPIOTIKOV 7OV  EUTICTEDTNKE O

, 12
KOTOVOA®TAG .

H évtaon g motdétrag oto brand eivor avaloyn g adiagopiog tovg yia éva GAAo

— A0Y1KN OV gVOEME TAPATEUTEL GT| KAUTOAT 0d10(pOPIog TNG OIKOVOUIKTG Bempiag.

H motdémra eivan o mopnvag g a&iog tov brand, TAnv Oumg 6po. 6 GUVIVAGUO UE
TG GAAec dwotdoelg pétpnong g a&iog, TV avayvopiotoTTe, TV ovTIAaUfavopuévn

TOLOTNTO KO TIG OVTIANYELG TOV KOTAVOAMTAOV Y10 To brand.

Edo eivor avaykaio icwg po avaeopd oto poro g tyns. ‘Evag meldtng odev
dotalel va ayopdoet évo, Tpoidv-papka akdua K autod £xel ynAdtepn T (price premium)
0o QAL OVTAYOVIGTIKA TOV, 6T0 Pabud mov Oempel 6Tt T0 TPOidV avtd a&ilel TV TR TOL.
A®’ v dAAN duwg, ivon e€icov mbavo va unv Tpofel oV ayopd Tov TPOIOVTOC AVTOL AV

T0 Bpet o€ YnAOTEPN T otd QVTH TOV TO AyOpale.

12 Kapferer J.N., 2008, The new strategic brand management: creating and sustaining brand equity
long term, 4th ed, London: Kogan Page.



(1)  Avayvopwepotntoe tov brand (brand awareness)

O 6pog avoyvVOPIGILOTNTO Elval Kol opopa TNV VKO e TNV omoia Evag TEAATNG
duvntikog mehdtng (n ko meAdTng) avakaAel otn pviun tov éva brand. H gukolio vt
pmopel va glval gite amotélecpa g oy€ong Tov Ue 1o TPoidv-pdpka gite pe v eEokeimon
VT oQeidetal otV otadlokn £kbecn TOv o€ AVTO, PECH TPOKTIKOV TPombnong N kot

81a(pﬁuwngl3.

Me dedopéva To, TopAmive, E0AOYO GUUTEPUIVOVUE TG OGO UEYOADTEPT E€lvol M
efowkeimon Kkamowov pe to ovopa evog brand (avoyvopioidtta), t060 MO €OKOAO TO
TpoTd dvavtt GAmv kot T660 cuyvotepa to ayopdler. O Keller emonpaiver mog n
avoyvoplotuotnta omotehel «pepidlo uviune» (share of mind) tov kotavolwt) Yo to
TPOIOV-LLapKaL.

O Aaker (1991) dwxpiver v avayvopioipdmra o dadkacio otadiov ta omoio

ocuvvoyilovtol oto, e€Ng:

1° Z1adwo: o xatovarotig yvopiler (brand awareness) to brand kot to Egxwpilet
avdueco o GAAa brand pe to id10 TEPITOL YOPOKTNPIGTIKG, LECH, OO TO GUCYETIGLO
TOLOTNTOG KO TIUNG.

2° Xtadw: o xortavolwtg avakaiei (brand recall) oty pvAun tov 1o brand,
Tpdypa Tov onuaivel 6Tl Ppioketan og vyAdTEPN potipnon (top of mind) oe oyéon

LE T VITOAOLTTAL.

3% Xtdd10: 0 KaTOVOA®THG TIOTEDEL OTL TO TPOIOV-HAPKE Eival TO KAADTEPO omd OGa

vapyovy, dnradr, kKuplapyet évoavtt avtav (brand dominance).

4° X14d10: 0 koTavodmtig éxel kakn yvdon tov brand (brand knowledge).

5° Xtadro: o korovalmtg éxet dmoyn yio tpoiov-udpka (brand opinion).

Na emonudvovpe €6d OTL VOYVOPICILOTNTO MO HApKag glval SOMIGTOCIUN KoL,
eviélel, LETPNOIUN, EITE OO TN YVDOGCT TOV SLOKPLTIKO TNG GNUOTOG, €iTE amd TN TPOSHA®GN

TOV KOTOVOA®TOV 6€ avutiv. Kot 611g dbo mepumtmaoelg, 1 avayvopiotdtta gival amdAvTa

GULVOESEUEVN LE TNV TKOVOTIOINGT TOL TTEAATT).
(1 Avnihappavopévn morotntoe Ko nyeoia (perceived quality & leadership)

XOUQpovo pe Tov Aaker™, ue tov 6po avtilapPavouévn modtnta opiletar n
avTiAnyn mov €xel €vag MEAATNG Yo TN TOLOTNTA 1] AVOTEPOTNTO VOGS TPOIOVTOG 1|
poG vmpeciog o€ oy€on Ue TG EVOALOKTIKEG Aboelg mov dwabétel. Me Bdon Aowmdv
VTN TV aveTEPHTNTA, 1 ETOIPEiN PUTopel va BEcet o, premium tiun yio, To Tpoiov va

avénoet ta kEPON t¢. EmmAéov, n avtihapfovopévn mtowdtnta pumopel vo a&lomomOet

B3 Keller K.L, 2008, Strategic Brand Management: Building, Measuring, and Managing Brand Equity
(Third Edition Ed.), New Delhi, New Delhi, India: Pearson Education, Inc. and Dorling Kindersley
Publishing Inc.

“ Keller K.L, 1993, Conceptualizing, Measuring, and Managing Customer-Based Brand Equity,
Journal of Marketing, Vol. 57, cc. 1-22.

' Aaker, 6.7 1991.



o véeg katnyopleg mpoidoviwv pe TN AOYKY| TV emektdocmv pdpkac (brand
extensions)™.

Starbucks
Coffee-based Beverages to Energy Drinks
Original product category: Destination product category:
Coffee based beverages Energy drinks

Coffee products: Energy drink products:
Pikes Place Roast, Caffé Latte, Cappuccino, Starbucks Doubleshot Energy Coffee,
Frappuccino® Starbucks Doubleshot Energy Coffee Mocha

Ewova 3: mapdadstypo enéxtoaong pdpxag Starbucks.

Original product category: Destination product category:
Magazines Single Serving Yogurt

————

Magazine products: Yogurt product:
Cosmopolitan, Cosmo Girl Cosmo Yogurts

Ewova 4: mapadsrypo enéxtoong paprag Cosmopolitan.

16 Aker David, 1996, Building Strong Brands, Free Press.



(1V) Xvoyericeig pe ™ papka (brand associations)

O Aaker opilet to brand association mg otidfmote cVVIEEL 1| cLGYETILEL 6TO
vov tov o katavoAmtig pe éva brand. To brand ovcwootikd cvpPoAriler éva
oLVOLACUO VTOCYEGEMY KOl MOEQEAEIOV Yoo Tov Kotavoilmty. H ddvapun tov
ovoyeTioemV €vog brand pe v katnyopio Tov mTPoidVTOS 0moTELEL KOOOPLOTIKO
TOPAYOVTO TNG OVOYVOPLOINOTNTAS TOV (awareness)t’  ka KaOoproTiko
ropayovrag g abiog Tng papkag (brand equity), vrootpilet o Aaker. Opoimg, ot
Elliot & Percy18 Bempovv 011 01 BETIKOT GUGYETIGUOL TOV KATAVOADTOV LE TN HAPKQ
odnyovv oe dvuvord brand equity. H dwaenuiotikn sumepio  €xst va ogi&el oG
nopadelypato  TodTIong OWCUOTHTOV HE UAPKES TPOIOVI®MV, TV Omoiwv 1)
TPOTIUN O, APeVOS, divel KHPOg 6T HApKa Kat, a@eTEPOL, peTaPiPaletl 1010TTEC TV

SLCTLOTHTOV GE VTN V.

Ewova 5: Awaonpotnteg mov dapnuicovv pdpkeg — George Clooney & Nespresso.

WELCOME TO
SUNNY PORTLAND.
NEED SOME SHOES?

Ewova 6: Awaonpotnteg mov dopnuicovv pdpkec — Michael Jordan & Nike.

' Keller, 6.x., 2008.
8 Elliot R. & Percy L., 2007, Strategic Brand Management, Oxford University Press.



(V)  Yméhowra otovycio Tov brand (other proprietary brand assets)

[Tpdkertar ylo ototyeio mTov oyetilovtan e YOPAKTNPIOTIKA 1] TAEOVEKTNLOTO
tov brand, ta omoio T0 d1OPOPOTOLOHV OO TO AVTIGTOLYO TOV AVIOYOVICTOV KoL TO
omoio, ONUOVPYOVV TGTOHTNTO GTOVS KATUVOAMTES. TETOW0 YOPAKTNPIOTIKG GTOLYElN

sivat:

o) TO pePioo ayopdg mov kotéyxer o papka (market share), to onoio kot

ovvaptatot amo T 0éon tov (rank) 6To vou TV KoTavorl®ToOv.

B) m oyeTucy Tipnq Tov (Market price), n omoia opileton g M péon T oTV
omoio To brand movANnOnke KATA TN SLWIPKEWL TOL UNVA, SUPOVLUEVN LE TN

péomn T oty omoia TovAndnkav 6ia to vedoroura brands tng katnyopiag.

yY) 10 mocootd kalvyng (distribution coverage), onAadn to Kavailo

SlovoUNg Tov TPOTOVTOG KO TNV £KTACT] TOVG 68 OAO TO QAGHO NG oyopdig

(Movikng M xovTpiknic).

Amo ™ okomd TOov UAPKETIVYK (ntovduevo givor m yvaoon g ortiag g
petafoing g adlag g papkoc. Ov pdpketep oeeilovv va EEpovv moOTE pia
petafoAr] Tov brand equity ogsiletan oty avénon 1oV T0606TOH KAAVYNG Kot TOTE
oe Kkdmolov dAro mapdyovta. O vroroyiopdg ™G PapLTNTOS TOV TPLOV TOPOUTAVED
otoyeiov ot petafoin v a&io g HAPKOG, GE LA ayOpd LE SLOPOPETIKA KOVOALOL
dwavoune, motkileg mpoopopés, TANODPA  AVIOYOVIGTAOV, TOAAEG TPOIOVTIKEG
Katnyopieg He HKPES PETOED TOLG Ol0popés, amartel Wwaitepeg deE10TNTES MO TNV
TAELPE TV VTELOHVOV UAPKETIVYK: ¥PNON CTATICTIKOV KOl LOONUOTIKOV LOVTEA®DV
avéivong, wkavotro emneepyosiog peydlmv dedopévov kal, PBéPota, yvaon g

YPNONG GLGTNUATOV VITOGTNPIENG ATOPAGEMV .
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