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Avareén 31
Miypo Mapketivyk: o mapayovrog Ilpoiov (Product)

Ap. A. Koopmapéing



To “P” Product-IIpotov (1)

H amotedeopatiky ovantoln wiog emoynuevng napkoc
OVOPEPETUL GFE:

OvoraeTiki) O10QOPOTOiN 61 6F GYECT) HE AVTAYOVIOTIKA,
VTOKUTAGTUTO TPOIOVTU

— Movaown mpotacn toinons (USP)

LTV TEPINTOOY VT 1] Ayopd — 6TOY0¢ avamTHGEEL LYNAD
Babo moToTTaC 0T HAPKE TPOIOVTOG KOl TO TPOTOV
ATOTEAEL TEPLOVGLOKO GTOLYELO TNG EMYELPNOG.



To “P” Product-IIpotov (2)

TS KTILETUL U0 RAPKO TPOTIOVTOG
ATOTELEGUATIKY EMKOWV®VIO LETUED TOV TUNUATOV TNE ETLYEIPNONG,
1) OTTOI0L EMTVYYAVETOL UE

Melmon TV GLYKPOVGEMY Ko TMV EVIAGEDV HEGH TIG
AVTOAAOYNG OOYE®mV UETAED TOV GTEAEYDV

Kivntpo otouc epyalotevons yio. vo. SoVAEDOVY Kot VoL
EMKOIVMVOUV GOV OUAOES,

AvAmTuEn KOvmV GUGTNUATOV OVTAUOLPNC.

Evailaym Becemv epyactac, n onota fonba toug vwevhuvoug Twmv
TUNUATOV Vo YVOPILOVY TN OOVAELN TOV KOVEL TO KOOE TUNMOL KO
V0L TPOTEIVOLY PEAAIGTIKEC 10£EC, TOV UTOPOLY VO

POy U TOO10o0V.

2ovennc otpatnyikn oto Marketing Mix.
Kdloyn cuykekpiuévov avaykov KotavaimT.
Awapopomomuévn 100 € TovAdy1oToV £va ototyeio Tov MKT mix.



To “P” Product-IIpotov (3)

Tl OVGKOAEVEL TO KTIGLHO MLOS ROPKQ TTPOLOVTOS

Meydroc aptBroc avTay®OVIGTIKOV Kot VTOKATAGTUTOV
TPOIOVIOV

Yynié k6otog media

Yynio k60Tt0¢ Mavepmopion

Avororio 010popomoinong HipKac TPoidvTog

AVGKOAN AVEDPEST OLVATOV VEDV 0LYOPDV

[ToAréc emysipnoeic BELovy va 0161600601V G gupeia
TUNLLOTOL TG ayOpdS, YL anTO TPOTLovV Ta Super Markets
oL aeLHHVOVTOL 6TO HEYAAVTEPO UPOUO KOTAVAADTMV.



To “P” Product-IIpotov (4)

OTOLYEL0 OLKOVOULKNG OVATTUENS NLOS HAPKA TPOTIOVTOS

Kéotoc: k6oTog avantucne, k66toc MapkeTvyK Kot
O10IKNTIKA KOGTN

‘Ecoda: mpoPreyn Lntnong oe Ppayuypdvio kot
LLOKPOYPOVIO EMITEOOD

1Ipofieymn peproiov ayopdc
[IpoPreyn KdKAov (NG TpoidovTog
DOpPOAOYIKES EMMTMOELS
[Tapdyovtec afePfardtnrag

Kavifaiopog



To “P” Product-IIpotov (5)

K0O0PLoHOS TOV EMOPAGEMV GTIC YPNUOTIKES AELTOVPYLES

Xpnuatootkovoukd Tunua (TpodmoAoyIGHOS, avAaAvo)
EMEVOLOTNG, EKTIUNGT EXEVOVONG, YPNIATOOIKOVOUIKOL
TOPOLYOVTEC)

Hopayoyn (Bpayvypovioc Kot Lakpoypovioc
TPOYPULIATIONOG TTAPAYMYNS)

Tunua Tpoundetdv (avaykn eCac@Arong vE®OV Kot
TOLOTIKOV TPOTOV VADV)

‘Epevva ko Avamtoln (oxe010o oG TEXVIKOV,
AEITOVPYIKOV YOPOUKTNPIOTIKOV TPOIOVTOC, O10(pOPOTOINCT
VTTAPYOVTOS TTPOTOVTOQ)

Tuqpa Awiknong Aviporivev Hopov (mpocinyn,
EKTOLOELON Kot AvTOHOPN avOpdOTIVOL duvaKoD)



To “P” Product-IIpotov (6)

apofinuoTicuol yio véa Tpoiovta

Extipnon Tov véov mpoiovrog (concept )

AvTidpaon TOV TEANTOV GTO TPOIOY

MéyeBoc e ayopog

[TAn0Bo¢ Tov mbovov Tty 1oV ropel va arevBuviel 1 ayopo
[Ipoektaaels Ko ouvaToTITES

Yunhog pvlpoc emovagopag (Repeat Buying )

Kavifomoyog

KaBopiopog mapayovrov mov ernpealovy Ty anoQoe yio Eve. vEo Tpoiov
XapaKTPIGTIKG 0yopas 6TOYOV

X0paKTIPIOTIKA AVTOYOVITHOD

[ToATiko, otovopKo, Komviko Kot eyvoloyiko mepipaiiov (PEST)
Etonptkn kovAtovpa

Entyeipnorokn mopot (mpdteg VAES, eE0TAIGHOC, ovBpOTIVOL TOpOT)



To “P” Product-IIpotov (7)
OTPUTNYIKI pipnons VS oTpatnyikn KowvoToutog

LTPOTNYIKT eveMéio o€ KopPikd onueio ™G
EMYEPTHATIKNG OpaoTNPLOTNTAS (.}, EVKOAN TPOGPaon
GE YPNUATOOOTNON))

[Kovo TUpo LOpKETIVYK

EvéMkTot pnyoavordyot Kot epevvnTég

AvvatoTnta ypNnyopns 160000 (AL Kot Yp1yopns €000V
av 6gv oov Pyst)

H pipnon €ival 0 Kavovag Ve 0 VEOTEPIGUOS UTOTEAEL
™V £Caipeo).

H pipnon givar g0koin v 1) l{awmopla KO 1)
OLALPOPOTOLN G TOV TPOIOVTOG EIVAL AVTES TOV KAVOLY

TO TPOIOV NYETN 6TV AYOPa



To “P” Product-IIpotov (8)

oVUPOVAES Yo TNV GVATTTVEN VE@V TPOLOVTOV

Ot véec 106e¢ Oo pemet vo. facilovat 6To 1yupd GNUELD TNG
EMLYEIPNONG.
‘Etot emruyyavetan ehayyietonoinon tov Aabovg amdppiymc
ATOKAE1GUOC TNC 0vOTEPNC 0101KNGNC 6T0 10 GTAN0 TMOV 108DV
AVT0 vt OUAVTIKO Y10.TL 1] EI00YOYN VEOL TTPOIOVTOG AALALEL TO
OPYOVOYPOULLC. TNG ETLYEIPNONC.
Emiong evoyAet To ovTEPO O10IKNTIKO GTEAEYT Y10TL ONUIOVPYEL
veee Beoeig epyaciog Kot TPochHETEL MPEC GTN OOVAELN TOVG 1)
aALaCer T BEOT TOVG HEGH OTNY ETLYEIPNON).
YovnOme, To avATEPO O1OIKNTIKG GTEAEYT LE TPOPUGT] TO VYNAO
KOGTOC KO TNV 0VALYKT) Yo LY OVILOITOL TTOL OV SaBETEL 1] £y ElpNoN
OTOPPITTOVV VEEC 10EEC.
Enaveéetaon tamv 10edv 68 £va PETEMELTH GTAO0.



To “P” Product-IIpotov (9)

TPOTUPUCKEVT] VLU, TV ELGAYMYT] VEOV TPOTOVTOS 6TV 0yopa’

Ayopd [npyovorloyikol e£omAMGo,

Avantoén eragav e TNV O10vopL),

Nopkn Ketoyipmaorn) Tov EUToPIKoD OVOLATOC,

Katoydpwon texvoyveaoiag,

Yroompién Mapketivyk kot Iloinceny,

Ymnpeoieg mptv Ko LETA TNV TOANGT),

Eucpaion amobnKevTik®v YyoOpov,

2oppetoyko MavotCpevt — ZovIoviGHoS ZUVOVTT|GEDY

(MIS: Marketing Information System — ITAnpogopiaka Xvotnpoto
Mdpretvyk),

AVTIETOMON) EMYEPT|OIOKOV GTUOV OLABOV (SIUTUNHOTIKEG OHLASES —
KMKEC OV TOTEVOLV MG LLE TV EICAYOYT| EVOS VEOL TPOTOVTOC B0 YdcovV T
ovvaLL] ToVE),

YOVTOVIGLOC TOpAYmOYNE Kol OPAGEDV [LOPKETIVYK

Xpovicn axpifeto (Vo yiver E100y®yn Tov TpoiovTog Kot S10popomnoinon
LLOPKETIVYK TNV KATAAANAT GTIYlN))



To “P” Product-IIpotov (10)

TPOTOPUGKEDT] Y10, TNV ELGAYDYN] VEOV TPOTOVTOS GTNV Ayopa?

O S10IKN TS TPOIOVTOC KL O ATOQAGELS TPLV TI|V UVUKOIVOGT] TOV TPOIOVTOS
Xpovog avokoivmoT g E10y MG
BoO}10g 016100001 KATO T1) OLUPKELY ELOOY@YT)S
Babuog ewoaymymg

L1ddra yedracpon
IToto¢ 6o ayopdoet (target group)
T1 8o mpoogepbel (benefits)
[oTi TPOCPEPOVILE LK KOADTEPT] TPOCPOPC titd TOV aviayoviapd (positions)
ITot AEITOVPYIKG — TEYVIKA YUPUKTNPIOTIKG EIVOL OKOTLO VO £YE1 EVA TPOTOV
ITow eivor To anotereoponikd piype MKT

XapaKT)PLOTIKG AVAKOIVOGIS E16UYOYIC
To wpoidv Ppioketon T 614001 TOV KOWVOU
Mikp1) ¥poviKd QGG TOL CTOLTEL LOWATEPES OLOIKITIKES IKOVOTITES
Avaykoid vIToaTPLEN TOL TUATOS «ANHOCIHOY ZYECEQVH
Emioy tpdmov tapovoiaog
Avayvipion ovioyovIoTIKNIS avTidpaons
To PEAN NS OLOOOS EPYACTUS GTUTYOAOVVTUL [LE TNV EKTEAECT) TOV EXOUEVOV [)ILOTOS



To “P” Product-IIpotov (11)

To OEnoTO TNS ETIKETOC KOL TS GUGKEVUGLOC

Yrovygia Etikérag Hpoiovrog
Ovopa mpoiovTog
[Tepieyouevo
AevBuven mapaywyod
Bapog
Odnyieg xpriong
[pappn) eévmnpémong neratov ( dmpedv )

Agrrovpyia TG GVOKEVUGIOG
[IpocTocio Tov TpoiovTog
LLEIGT) TOL KOGTOVE EMAVOQOPUS
[Ipo®Onomn Tov Tpoiodviog
AQopoToiNGT) TPOIOVTOG
[apoyn} KviTpmy 6Tovg SlavopEels
[IpocTasio TV TondimY

Kpimijpua £vog amoTEAECHATIKOD OVORUTOS

Mupo

ATLo

Etxono va 1o Bopato waveis

Etxono va 10 TpopEPEL ki v 10 swxPale

Evramorto

Na v 1euTileton e apviTikons CuoFETIoionhe

N WapFEL VORIKY] GUVETOTI T VO Ta FP1oljIomoouiL
N ApayaToRoEl jie povadna] TpoTacy Tolnons

Emioric mbavov ovopdatov

Muo 2£21) poopis keveva vonua (KODAK)

M AE£Ln mov 6€ oyetileto pe 1o apoiov

M AELN) MOV TPOTEIVEL CUYKEKPUYLEVT] AOOTITA Tia TO TpoTov
M AESN mov delyverl T Elvin 1) TL kdver To apoiov (KLINEX)
Evvduaopds amipudy

Eovouaopds v pd oy

Evvdvaopuds IMpajpatoy wal apbjuoy

= EVT] AESH)



To “P” Product-IIpoiov (12)
olia papkag (brand equity)

H pdpka (brand) evog TTpoioVTOG ATTOTEAEI OTPATNYIKO TTEPIOUCIOKO
OTOIXEIO TNG ETTIXEIPNONG TTOU TO TTAPAYEI, KABWG N ETTWVULIA EVOG
TTPOIOVTOG aTTOTEAEI oUVOWN TNG AGiag Tou, OXI HOVO TNG OIKOVOIKAG,
aAAG Kal TNG B€oNG TTOU £XEI OTO VOU TWV AyOopaOoTWY TNG.

H pdpka evog TTpoiovVTOG ATTOTEAET UTTOOXEDN TTPOCOOKWHEVNG
TTOI0TNTAC. AUTO OTO NAPKETIVYK TO AEPE «agia ovopatoc» (brand

equity).

H pdpka evog TrpoidvTog atroTeAei guvoyn TNG TAUTOTNTAG TOU.
Meow TNG TQUTOTNTAG TWV TTPOIOVTWY TNG I ETTIXEIPNON
EMITUYXAVEI Kal dlao@aAilel OXEOEIC HAKPAC TTVONG ME TOUG TTEAATEC

nge.

‘ET01, wg brand equity opiCetal éva GUVOAO TTEPIOUCIAKWY OTOIXEIWV
KOl UTTOXPEWOEWV, TO OTT0I0 OUVOEETAI APECT e TO Gvoua (brand
name) kal T0 Aoyotutro (brand identity) €vog TrpoiGvVTOG TTOU, WG
TETOIO, EXEI AEITOUPYIKA Kal OUVAITONUATIKA Agia yia TovV KqTava)\wTr]
aAAQ Kal OIKOVOUIKNA acia yia TNV ETTIXEIPNON TTOU TO TTAPAYEI.



To “P” Product-IIpotov (13)
olia papkag (brand equity)

2Uu@wva pe tov Kotler (1999) n uwnAn treplouciaki) agia
MIOGC HAPKAC TTAPEXEI KOl TTOAAGQ aVTAYWVIOTIKA
TTAEOVEKTNMATA:

1. Meiwon Twy £§6dwv Tou marketing Twv ETAIPEIWY, AOYyWw
AVAYVWPEICINOTNTAG TS HAPKAG KAl TTICTOTNTAG OTTO TOUG
KOTOVOAWTES

2. MeyoAuTepn IppON TNG ETAIPEIAG OTIG OIATTPAYMUATEVOEIG ME
TOUG AVTITTPOCWITTOUG

3. MeyaAuTepn Xpéwon oTo TTPOIoV, AGYw TNG UYPNANG
AaVvTIAQMBAVOMEVNG TTOIOTNTAG

4. EukoAia 010 AavOoAPICHA VEWV TTPOIOVTWYV KATW AaTTo TNV idla
ETTWVUNIA TNG MAPKOG

5. AUUVTIKN B€0N TNG ETAIPEIOG ATTEVAVTI OTOV AVTAYWVIOHO TNG
TIMAG TWV TTPOIOVTWV



To “P” Product-IIpoiov (14)
olia papkag (brand equity)

2UuQwva pe Tov Aaker (1991) n repiouciakn agia piag
MAPKOC ATTOTEAEITAI ATTO TA £€NC XAPOAKTNPIOTIKA, TA
OTTOIa OIOKPIVOVTAI ATTO HIa oXEon aAANAecapTnong:

1. Miotn otn papka (brand loyalty)

2. AvayvwpioigoTnta TnG papkag (brand awareness)

3. AvTiIAauBavopuevn To10TNTA TNG MAPKAG (perceived quality)
4. uveippoi / eiIkdva Tng papkag (brand associations / brand
Image)

5. AAAa 1010KTNO10KA KEQAAala TNG HApKag (other property
brand assets)
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