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1. Ta 5 o140 oyeowopov &vog Oloxkinpopévov Ilpoypdpuportog
MaépkeTivyk

Me Béon tovg Armstrong ko Kotler', o oyedaopnoc evoc Orhokinpopévov
Mpoypapparog Mapketivyk  mepthopfaver o Odikacio S otadiov

npoPAnuaticpod kot evepysidv (PAéne Iivoxka 1):

2.
IXESLAOUOC UL
OTPOTNYLKAG

HAPKETLVYK
TIEAQTOKEVTPIKOU
Xapaktipa

[ 5.

Katavonon g Aéopevonaiague

ayopag OKOTO TN
& Snuovpyia
Bepricnedateiog
Katavénon DR ;
“QUayKOV” nov Staopailertn

ouvexn kepdodopia

\ NeAatwv /
Mivexoeg 1: To povtédo tov 5 otadiov oyedtacpod evog Orokinpopévov Ipoypaupotog Mapketivyk
twv Armstrong & Kotler (2009).

Ag ta dovpe Eva-Eva To TAdW0 AVTA AlYo O VOALTIKA:

1°) Tnv KaTavénen TOV WLLTEPOTHTOV TS 0yopds (dnhadh tov
AVTOY®VICHOV) KoL, GTO 1010 TANIG10, TNV KATAVOT G TOV OVOYKOV TV

TEAUTAOV TOV, GTO GUVOAD TOVS, GLVIGTOVV QLTI TV Ayopd,

2°) To oYedloopd PLOG GTPUTNYIKNG PAPKETIVYK TEAUTOKEVTPIKOD
AOPUKTNPA, ONAOON, LOG CTPATNYIKNG TOV GTO EMIKEVIPO TNG €ival O
TELATNG,

3%) To oyedrocpd Tov mPoidvrog (| TG TAPEXOUEVNG VIINPEGIOG) pe
TETO10 TPOTO MGTE VO TaPEYEL aio oTOV TEAATY,

4°) Tnv kadmépyea oyécsmv mehateiog pe 161010 TpdmO MOoTE 01
TELATES VO, VIOOOVY IKAVOTOIUEVOL KO, OC EK TOVTOV, 1010iTEPOL,

5°) Tn déopgvon aéiag 6T cuverLoyES pe TOVG mEAGTES Ue TETOL0
TPOTO  OOTE Ol TEAEVLTOiOL VO amoTEAOLV [ dwopkn]  7inyn

KePOoPopiag ylo TNV entyeipnon.

! Armstrong Gary & Kotler Philip, 2009, Eicaywysi oto Mépretivyr, exd. Enikevipo.
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210 TPOTO oTAS0, TO TUNUO HAPKETIVYK 1TNG Eemyeipnong ogeilel va
AmOKTNOEL Mo 0G0 TO dvvatdv To TANPN €KOVOL TG oyopds, OnAadn, Tov
AVTOYOVIGHOD OV KOAEITOL VO AVTIHETOMICEL OAAG KOl TOV OVOYKOV TOV TEAATOV
Kal, 0witepa, oTOV OV O0ev EYoVV TANPWOEl Amd TNV VEIOTAUEVT] KATACTOON
ayopdc. Edd o poroc g emvOnong Kot GUVERMS, TNG Kotvotopiog, onAadn, Tng
onuovpyiag véov mpoidvtog (| vanpeciag) eivar onuavtikdg, 1o Pobud mov
JMIGTOVEL KEVA AVayK®OV TOV TEAATOV Kat T, “Bepameverl”. 'Etot, Eexvavtag amd
omoTN OlElpIoN TOV TANPOPOPIDYV, 1 emyeipnon sivan mao oe BEon va avamtuéet

véa TPOIOVTO KOl VINPEGIES OV TNV SLOPOPOTOLOVV OO TOV OVTAYWOVIGUO TNG.

Yto omopeva Tpio. 6TAdI0, TO TUNUO HLAPKETIVYK TNG EMYEipNoNG ogeilel va
OYEOLICEL U0 TEAATOKEVIPIKY] OTPOTNYIKN UOPKETIVYK KOl VO, TPOCUPUOGEL TNV
oMo Tov Tpoidvtov (1 LVANPESIOV T™S) pe PAoN TIC OKAALTTES AVAYKEG TMV
SUVNTIKOV TEAATAOV TNG. Z€ aLTO T0 TANIG10, KOAEITOL VO OOVTGEL GE OO0 Pacikd

EPMOTNLOTAL

1" epdnon: «Ti gidovg meldres mpémel va eCompetiiom;», |, «wéoa.

OlOPOPETIKA, EION KOIVAY GUVIGTOVY THY AYOPd. HOV; Y.

H andvinon oe avty v epdtomn odnyel otn O0micT®OoT Ol0QPOPETIKAOV
TUNUATOV ayopdc, OMAadn, oudd®mv atoumv mov ayopdlovv To mpoidv (1 v
vanpecio) pe oapopetikd kprtmpla. [lpdxettor yio dtapopetikd Kowa (o1dy0c) mov,
pe dAlo  kpunpu to  KoBévo  (OMUOYPOQUKE, OWKOVOUIKE, KOWMOVIKA Kot
YOYOYPOPIKA), EKONADVOLV LE GAAO TPOTO TNV AYOPUCTIKY KO KOTOVOAWMTIKY TOVG
ovumepipopd. Tlpdkertor yoo P 61001KOGI0L TOV GTO HAPKETIVYK EIvol YVOGTH ¢
«tunpoTonoinen ayopas» (market segmentation). No onueiwbei €dd 611 dgv givan
amopoiTnTO M EMLYEIPNON HOG VO EEVTNPETNGEL TOVS TEAATES SLAPOPETIKMOV TUNUATOV
™G oyopds. Av umopet €yel KaAdS. Av Oyl TOTE GOCTOTEPO EIVOL VO EMKEVIPMOGEL TIG
EPEVVEG TNG KOl TIG EVEPYELEG TNG G EKEIVO N eKetval TaL KOvA amd Ta omoia Oewpel OtL

Oa amoxopicel peyoAdTEPO KEPOOC.

AoV amoavinfel 1 TpOTN EPAOTNON Kot TO TUNHO LAPKETIVYK €Yl Eexabapioet
now. gtvar Tl Kowvd ota omoia Ba emkevipwBel (evdeyonévmg kol OAa), 1 devTEPT

EPMTNON GTNV OTOi0 KOAEITON VO, VT OEL £XEL G EENG:

2" epdnon: «lldg n emiysipnon Oo kataotel ikavij va eConnpetijoel

HE TOV KAAVTEPO OVVATO TPOTO TOVG TEAATES THS

H omdvinon oty 2" gpdtnon odnyei oe cvumepdopato mov apopody v
SlLPOPOTOINGN NG EMYEIPNONG HOG OO GALEC OVTOYWVIOTIKEG EMLYEPNOELS TOV
dpactnproroovvtol oty 01 agopd. H dapopomoinon avt| cuvictator e puio
dapopetikod THmov «TomoBETNGN» (POSitioning) Twv mPoidvTOV TG EMLYEpPNONG

pog otnv oyopd. Avty n «tomoBétnony ekepdletor péco amd p EPACT OV
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ouvoyilel TNV €100mO10 H10POPE TOL KOV LG TPOIOVTOG (1] TPOIOVTWV) GE GYEoM UE
To AvVTIoTOLYO TG AYopas. Av, Yo TOPAdELYHa, WAGUE Y10 GOUTOVAY, TO OIKO LOG
umopetl va dtapopomoteitar amd o GAAN 6TO OTL TPOGPEPEL «UEYOADTEPT AQUYM OTO
LoAALO», 1), 6T0 OTL «Bpépetl TNV Tpiya kabioTtdVTag o duvatr». Me Bdomn Aowdv v
«tomoBétnon» avtn 1 emyeipnon, pe “oymua’” ta Tpoidvta g, TapdyeL Kot dtodidet
po waitepn «aéioy Yoo ovTd Tov o SPOPOTOLEL OO TOV AVTUYOVIGHO — TPOGOYN

N «o&io» oot TPEmel va ivat aAndng Kot Oyt omAmg pio AEKTIKT ETLVONoT).

Y10 televtoio otddo (5°) kar apod &xovv mponyndel o oyedloopuds ™G
OTPATNYIKN UOAPKETIVYK OAAG KOL 1 EKTTOVNON €VOG OAOKANP®UEVOL TPOYPALLOTOS
UAPKETIVYK, M EMYEIPNOT, £XOVTOG KATG VOL TNV IKOVOTOINGY TOL TEAATT, TpoPaivel
o€ EVEPYELEC KOAMEPYELNG OYE0E®MV TEAATEING, EVEPYEIEC TOL OAOCKOTOVV OTN
onpovpyia gvyoplotTuéveOV meAat®dv ot omoiot Ba ayopdlovv to mpoidvta TNg
dtoparilovtog €Tl TNV ToToHTNTO THG TEAATELNG QVTNG OTNV EMLKEIPNOT, TIOTOTNTA

7oV KaB1oTd Staypovikn TV Kepdoopia TNG.

2. Ta tpio ppatra Xtpatnywknic E@appoyig tov Mapketivyk

‘Eva deVtepo poviého mov agopd t Ztpatnyiky Mdpketivyk Ipoidvrog (M
vnpeoioc) eivar ovtd tov Tadepalli & Avila? mov Sukpivel Tic SpAoelc LapKeETIVYK

oe tpia Prjnoto (BAEre Tlivakag 2):

3!1
EAEMNXOX
™™g ebapuoyng
Twv oxedlwv
MO PKETLVYK KaL

2.
EQAPMOIH

Twv oxedlwv
HAPKETLIVYK

36
AZIONOIHZH
OMOTEAECHATWV
KOLL
dlopBwoslg

Mivaxag 2: Ta tpio frjpata Xtpatnywng Eeappoyng tov Mdapketvyk tov Tadepalli & Avila (1999).

2 Tadepalli R. & Avila R.A., 1999, “Market Orientation and the Marketing Strategy Process”, Journal
of Marketing Theory and Practice, 7 (2), oc. 69-82.



Ag ta dovpE €va-Eva To Pripato ovTé Alyo o oveAVTIKA:

1°) owtd Ttov XyEdruopod TOV GTPATNYIKOV KOl TOV TOKTIKOV
UAPKETIVYK,

2°) w16 T EQappoyng tov oxediov HapKeTivyk Kat. ..

3%) avtd tov EAEy 00 ¢ @oproyng Tov oxediav pdpketvyk kot poli
avtd ™G AEOAOYNGNG TOV OTOTEAEGUATOV TOVS LE OMMTEPO GKOTO

TOV ovacyedaG O Kot TN BeAtioon Tovg.

3.1. To Miypa Mapketivyk Ilpoiovrmv

To Miypa Mdapketivyk mpoidvtog apopd 1€coepic mapdyovies Bapbtntog mov
emnpedlovy TNV KATOVOA®MTIKY] €mAOY. AVTOC mov emvonce Tov OpPO MTOV O
McCarthy®, o1 téooepic avtoi Topdyoviec sivan to Mpoiéy (Product), n Tuyun (Price),
n Awvopn (Place) xou n IMIpo®Onoen (Promotion) evog endvopov mpoidvtog (PAéne
Iyua 1).

1. MNpoiov
(product)

4, NpowBnon 4P’s
(promotion) (pruducts]

Yyqpa 1: Ta 4Ps tov Miypatog Mapketivyk Ipoidvrog tov McCarthy (1964).

¥ McCarthy E. Jerome, 1960, Basic Marketing: a Managerial Approach, Homewood, Ill., R.D. Irwin —
éxer e€avtinBel kon vapysl povo og hardcover.



Ag T0 dOVE TO TIEPIEYOUEVO TOV TEGTAPWOV PACTKOV TAPAYOVTOV TOV

Miypotog Mapketivyk Ipoiovrog Alyo mo avaAivtikd (PAEre [ivako 3):

JUOTOTIKO PEPN
Twv 4P tou MapKeTvyK

NPOION TIMH AIANOMH NMPOBOAH
- Enwvupia - H tipn} mpoidvrog || - Kavdaha Stavoprig - Awaprjpon
- XQLpOlKTN PLOTLKAL - EKTITWOELG Kol (edodrLaopdc) - ANUOOLEC OYETELS
- MAeoveKTApoTo npocdopég - ATloBnKeg- - Xopnyieg
- MowdtnTa - MwoTtwosLg Mstadopég - EkB£oz1g, events
- ZuoKeU aolia - Tpémot Kot - H mp6oBaon Tou - Evepy. PapKag
- EEumnpétnon EUKOAlEG TeAdTn oTo Tpolov - HAekT. ETtikoLv.
- Eyyunoeig QMOTANPWHNG - AmoBepa - HAskp. Eumopio

Mivexoeg 3: Ta cvotatikd pépn tov 4apmv P tov Mdapketivyk.

Ag T 000UE TO TTEPLEYOUEVO TOL GLOTOTIKG PEPT KAOE EVOG 0md TOVG TEGTEPLS

avTolg Tapdyovteg eumePEEL ToL EENG:

1°) Mpoiov (Product),

Yvvictotor oto €€ng: oyedlaondg (design), mowotnta (quality), texvoloyia
(technology), ovopatog  (branding),
(services), dabeoudra (availability).

Slopdpemon  dvvotov VINPEGIES

2°) Tyun (Price)

Yvvictotonr oto €éng: otpatnywn (strategy), Aiota Ttuov (list price),
ekmtooelg (discounts), ddeec (allowances), mepiodo mAnpoung (payment
period), 6povg mictwong (credit terms), pébodor mAnpoung (payment
methods).

3%) Awavopny (Place)

Yvvictatol oto €N kavaia gumopiov (trade channels), kalvyn (coverage),
ovAAoyég (assortments), tomobeoieg (locations), petapopéc (transportations),
amoOnkn (logistics), nhektpoviko gumoplo (e-commerce).

4°) Mpo®BN 6N TOV TPOTOVTOG

Yvvictator ota €€ng:  Awgnuon (advertising), mpoocwmikég TOANGCELS
(personal sales), mpo®bnon mwAncewv (sales promotion), dnuodciec oy£oelg
(public relation), marketing),
opyaviopov (corporate identity), tvmonoinon | poper mpombnong (form of

promotion).

anmevbeiog evépyetec (direct TOVTOTNTA



3.2.

A7 to 4Ps ota 4Cs

XOUpovo pLe tov Lauterborn® 1o Miypo tov Mdépretvyk, e€etaldpevo omd

TNV TAELPE TOV TEAIKOD KOTAVOAWMTY] TEPypapetal kaAvtepa pe ta 4C°g mapd pe ta

4P’s (BAéne Zynua 2), to. omoia kot ivon To e€NG:

Communiwt‘

Customer | , Cost

|
e

Convenience

Xyfqpa 2: Ta 4C’s tov Miypatoc Mapketvyk I[Ipoidvtog Tov Lauterborn (1990).

Customer Value — dnAadn n a&ia mov anokopilel o TeldnG.

o Consumer wants and needs (avti ywa Product): Aev pmopeic vo
BeATidvelg TO TPOIOGV GOV Kot LETA VO ETXELPELG VOL TOL TOVANGELS YWOPIG
va AdPelg voyn cov (HeAeTNoel dNANON) TIS AVAYKES TOV TEAATMOV
OV POPEL.

Cost to the Customer — dnAad1 10 KOGTOC TOV TANPDVEL O TELATNG.

o Cost to satisfy (avti ywo Price): To k66t0¢ TOV TPOidVTOC GOV TPEMEL
Vo givol TPOGOPUOCGUEVO GTI SVVATOTNTO TANPOUNG TOV TEAATDV GOV
KoL Oyl LOVO GTO KOGTOG TOPAY®YNG GOV.

Convenience — dn\adn 1 evkoAia TpOGRAcTG GTO TPOIOV,

o Convenience to buy (avti yw Place): Tlpéner vo oképrecor T
€VKOMa TPOGPaoNg TOV TEAATOV GTO TPOIOV TOL TOLAAG KOl OYL
ATAMG TN SLOVOLT TOV.

Communication — dnAad1 kabe emtkovovia Tov TPOIOVTOG AALY KoL 1
EMKOVOVIO [LE TOV TTEANTY),

o Communication (evti yio Promotion): ogeidelg vo AaPeic vmdym

ooV TOV Tapdyovta emKOwvevio mpv EeKvioelg Ty dadkacio

TPOMONGN TOL TPOIHVTOG GOV GTNV AYOPd.

* Lauterborn R., 1990, “New Marketing Litany: Four Ps Passé: C-Words Take Over”, Advertising Age,
61 (41), c. 26.



4.1. To Miypa Mapketivyk Yanpeoiov

H petdPaon amd 10 TPOIOVTIKO UAPKETIVYK OTO UAPKETIVYK LANPECIOV
npocBétel ota técoepa P’s tov McCarthy (product, price, place, promotion) axdun
plo, avtd t@v Booms kot Bitner® (people, process, physical evidence) — PAéne
Zymua 3.

7. QuoikEg
anodeifelg
(physical

evidences)
6.

Awadikaoctia
(process)

7P’s

5. (services)

Mpoowriko
(people)

-
1
(3

NpowBnon

(promotion)

Yype 3: Toa 7P tov Miyuatog Mépketivyk Yrnpeowwv tov McCarthy (1964) kot twv Booms kot
Bitner (1981).

Ag to d0o0UE TO TEPIEYOUEVO TOV TPIOV EMTALEOV OVLTOV TOPAYOVTIWV TOV

Miypoatog Mépketivyk Yanpeow®v Aiyo mo avaAvTikd:
5% Ipocommkoé (people)

Yuvictotonr ota  €€fg  emyglpnolokn  kovitovpa, (business culture),
embvopwon (recruitment), ekmaidevon (training), ektiunon (assessment),
avaién (involvement), éheyyoc (control), vrootpién (support).

6°) Awdikacia (process)

® Booms B. & Bitner M., 1981, Marketing Strategies and Organizational Structures for Service Firms
Marketing of Services, Chicago: American Marketing Association, cc. 47-51.
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Yvvictotonl ota €N opyavmotakég (organizational), Boaowkn vanpecio (core
service), vrootpién (support).

7°) ®dvowkéc amodeiterg (physical evidences)

Yvvictotor ota €€G: 0mTEPIKO Kot eEmTEPIKO oyédlo (exterior & interior
design), xaBapiotnto (cleanliness), otoA (style), dwuxdéounon (decoration),
akovotikny (acoustic), popwdid (smell), eppdvion vreAlniov (employee
appearance).

4.2. To yopoxktnploTikd Tov MapkeTIVYK YINPEGLOV

AveEdptnta omd 10 €id0G Kot TN OGN TOLS, 01 VINPEGiEG dtabETovy T€ooEPIg
1O1OHOPPIES TTOL TIG KAVOLV HOVOSIKEG GE GYECT HE TO PLGIKA TPOTovTa. AVvTEG glva:
1) n edroTyTe ™G vEnpeosiag, 2%) N adwmpeTotnTa g, 3°Y) 1 advvopic
amodnKkevong g kol 4%) 1 eTepoyévEld TV VANPEGIOV KOl TOV 1)1mp8101')vm)v6
(BAéme Zynua 4).

Ta técospa

XOLPOLKTNPLOTLKAL
TWV UTTNPECLWV

Xyfqpa 4: Ta yopaxtnpiotikd Tov Mdapketivyk Yanpeowdv (Fodvapng 2003).

® Fotvvapng Emopoc, 2003/2012, Méprenivyx Yaypeoidv, exd. Rosilli.



4.1.

1°) Avaétnta (Intangibility).

H adroétto eivar to mo Pacikd aAAd Kot TO O GLYVAE OVAPEPOUEVO
YOPOKTNPIOTIKO TV VANPESIOV. AQopd TNV EAAEWYN  QULGIKAOV
YOPOKTNPIOTIKOV TOV OEV EMITPEMOVV TN YPNON TOV CIoONCGEDV NG

TPV TIC ATOKTHGOVLE.
2°) Adwperotnyra (Inseparability).

H adiupetdomta agopd 10 yeyovdg OTL 0 TApOy®wyOdg Kol O
KOTOVOA®TNG TNG VINPEGING TPENEL Vo cuvovtnBovv og €va xpovo Kot
oe WHépog apoifoioc cvue@VNUEVO G©TO OMOl0L KOl TOPAdidETOL 1)

VINPEGLN A0 TOV TPADTO GTO OEVTEPO.
3%) Avarocpétnte | Advvapia Arodkevong (Perishability)

H avolocwpdmmra apopd v advvapio arodnkevong tov Vanpeciov.
Me dAlo Aoy, avtiBeto and Ta ayafd, mov pmopovv va amodnkevtodv
Kol vo. TOLANBoOV GE PETOYEVESTEPT] GTIYUT, Ol VINPECIEG UmopoHV va

avaAmBovv Hdvo T GTIyUn Tov TaPdyovTol, OAMMDS XAVOVTAL.
4°) Avopowyévera 1 Etepoyévera (Variability)

H avopowoyéveln oyetiCeton pe ™ petafintotmro pe v onoio sivor
dVVATOV VO TPOCPEPETAL L0 GUYKEKPLUEVT) LINPEGTA, KAODG Kot pe TV
EMELYN OLOLACTIKOD TPOANTTIKOD TOLOTIKOV EAEYYOVL TPV PBAGEL LT
OTOV KOTOVOAMTH. Me dAAa Adywo, 1 OVOUOLOYEVEWD OQOPE TNV
advvapio tomomoinong G vaANpeciag.  XOPOKTNPIOTIKO  TETOLO
Tapadeypo eivar mn dwackaAior eviog aovong. Axopa ki av 600
kaBnyntég dddoKovy 10 1010 PddnUe TO KAVOLV LE SLOPOPETIKO TPOTO,
dev &rovv OmAadn TNV 101 HETASOTIKOTNTO Kol, EMUTALOV, Olvouv

éupaon og dAla onpeio Tov Wiov BEpaTOC.

Xovoyn Bacikav dwepopav petaéd Mpoiovrov ko Yanpeowwv

-11 -

AvT6 OV KAVEL TOLG AVOPAOTOVE TOV HAPKETIVYK VO “OTAVE” TO. KEQPAAL GOV

Yoo vo emvoficovy véeg 10éeg mov Bo Kdvouv Tta mpoidvta N TIG LINPECIEG TOV

TPOCPEPOLY TTO EMOLUNTA/EC fval | OPLOLOTNTO LETAED OLOPOPETIKAOV LOPKADV — OVTO

TOL GTO WAPKETWVYK TO cvvoyilovpe otov Opo brand parity (o&ia pdpkog). Ot

«OGUVVOOEVTIKES VNPECIESH KOl TO «EMAVENUEVA TTPOIOVTA» OTOTEAOVV LOPTUPIES

evog averéntov aviayoviopov. H vmapén tovg amoteAel, cuyvd, (o mpootifépuevn

(emil ¢ Pacikng vnpeciag 1 Tov Kavovikob Tpoidovtog) a&ia (value) mov kKotaAnyet



II

II

VI
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va Eemepva v 10100 TV vaANpesia 1 T TPOTOV), Vo omoTeELEl dNAAON TO HEYOADTEPO

TOGOGTO TNG GLVOMKNG AEI0G TOL TPOCPEPOUEVOD TPOIOVTOG 1) VINPECIAG.

Oa TpémeL Vo TOVIGOVE €0M TN OLIPOPE EVVOLDY peTadY “vmnpeciog” ko
“gfommpétnons”. H vmnpecia agopd avtd mov mapEyeTonl GTOV TEAATY, Yo
TOPAOELY LA, 1) OLEKTEPOLMOON U0 TPUTECIKNG GUVOAAAYNG, EVD eEvmnpétnon eival o
TPOTOG OV YivETOl OLTH, ONAAdN TO TOGO TPAYHOTIKG eELTNPETEL TO YPNOTNH NG

vanpeGiog.

Te epdtua mov yevvatal €00 &xel oG €ENG; &ival TO UAPKETIVIK TV

VITNPECLAVY OLAPOPETIKO OO TO UAPKETIVYK TOV TPOIOVTWY;

Me odedopévo OTL TO HAPKETIVYK €lvol 1 EMOTAUN 7OV UEAETH TNV
KOTOVOAWMTIKY] GUUTEPLPOPAS KOl OPYOVAOVEL TOV TPOTO KOALYN TOV OVOYKOV TOV
KOTOVOADTIKOV OVOYK®V, TO HAPKETIWVYK OVOYKOV Kol VLINPECU®V glval 1o 1010.
Q061660, 6€ TPAKTIKO EMIMESO, VIAPYOLV OLOPOPES LETOED TOVS OV ATOPPEOVY OO
TO YeYovOG OTL 01 LANPEGIES £YOVV O10TNTEG KOl YOPOUKTNPIOTIKA TOL OEV £YOVV Ta

npoidvta. O Iivaxog 4 mov akolovBel cuvoyilel Tig dapopég peta&d Tpoidvtov kot

Ynnpeouov.

Ipoidvra
Ta wpoidvta eivon amtd, £xovv dSnAadn
(QULGIKT] VTOGTOGT.

Ynnpeoieg
Ovvanpeoieg dev givar antéc, dgv Exovv
ONAadN GLOIKN LITOGTACT).

O KoTavoA®TNG VOGS TPOIOVTOC
OTAVIG EPYETOL GE EMOPT| LLE TOV
TOPOYOYO.

2T1G VANPEGLEG O TAPAYMYOG TNG
VINPEGLOG EPYETOL OE EMOPY| LLE TOV
TEAAT).

Ta wpoiovto datiBevtat povo PETE TNV
TOPOYWYN TOLG KO, GLVNBECTEPQ, LETA
TN UETOTOINGN TOVC.

Ot vanpeoieg datibevton povo Katd tnv
OLIPKELDL TNG TOPOLYM®YNG TOVG.

Ta wpoidvta amodnkevovtar gite amd
0LTOVG TTOL TA TAPAYOLV KOt TO
JtaB€ToLvV gite Ao AWVTOVG OV TOL
ayopalovv.

Ot venpeoieg dev givat dSuvatdv va
amoOnKevTOHV.

H pétpnon g anddoong twv
TPOIOVTMOV VOl GYETIKO EVKOAN).

H pétpnon g anddoong twv
VINPECLOV EIvor EENPETIKE OVGKOAN.

Ta wpoidvta eivar e0KoA0 va
TuomoINHovV.

Ot vanpeoieg eivar duoKoAO Vo
TuomoinHovv

Mivaxaog 4: Ot dwagopég petat&d Mpoidoviov kot Yanpeosidv (Iavnyvpdxng I'., Apyéc Mapketivyk —
Mapketvyk Yanpeoiwdv, EXITA 2007-2013, ywa ) petaypoaen A. Kovpmapéing).

5.1.

O «Ymootaoeig Tov [poiovrogy kata Kotler

Ye aut6 10 onuelo pog eivor avoykoio po oploBétnon g €vvolug Tov

TPOIOVTOC GAAG KOl 1] KOTOVONGT TOV VTOGTACE®V TOV TPOIOVIOG TAVM GTIG OTOIES

ompiletor 1 SOUOPP®OT)

™m¢ €Ovag TOL GTO  KOWO KO,

EVIEAEL, T
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AVAYVOPIGIHLOTNTA TG HapKag Tov. O Kotler’ dwokpivel Tpia emineda «tono@émcmg»8
(positioning) evog mpoidvtog: to KOPro, To0 Pacikd Kot 10 dtevpvpévo, DempdvTog 0Tt
10 KoBéva opilel éva JloQOPeTIKO €MIMEDD GYEONG TOL KATOAVOAWMTY HE OVTO. X
ovvepyacio pe toug Amstrong kot Wong, o Kotler® avober mepontépo ta tpior avtd
enineda (PAéme Zymua 5), mpochETovtag To avapEVOLEVO TPOIOV MG VTO-EMITEDO TOV
Bacikov mpoidvtog KabmMG Kot T0 dVVNTIKO TPOTOV ¢ LIO-EMIMESO TOV SELPVLUEVOL

TPOIOVTOG,.

AuvnTiko MNpoidv

MeyeBupévo lMpoidv

Mpoodokwpevo Npoidv

Baoiko Mpoidv

Baoikn Q@éAcia

Yypa 5: Ta mévte Enineda [Ipoidvtog - Kotler, Amstrong kot Wong, 1996. — eneé. A.K.

Ag oovpe Oumg €vo-éva T eMimEdO OVTE Kol Tr ONUOGIi0 TOLG YL TOV
KOTOVOAWDTY|.

1. To k¥pwo 6@shog (core benefit): eivar avtd mov ayopdlel o meldtng kot
Kupimg M 1W0é€a Tov Tpoidvtog. o mapddetypa, 1 Core 13€a evog AVTOKIVITOV

" Kotler Philip, 1967, Marketing Management: Analysis, Planning and Control, Englewood Cliffs,
N.J., Prentice-Hall.

& Me v évvoua g «Tomobétnong» (positioning) evvositon 0 vonTikds, TpokTicds oG Kot AEKTIKOG
TPOTOG pe TOV 0Tolo o pLdpia onpoivetot kot onpaivel kétt yo tov Katavoloti. To Tt onuatvel 1 Kot
TL GUVENAYETAL TO OVOLLO TNG LAPKOS Yot TO KOO GLVIGTE T B€om o€ Evav avtinmtikd xéptn a&iog M
nmpotipunong Tov — BAéne oxeTkd GAAEG onuewdoelg pabnuatog Apyxég Mdapketvyk oto e-class - BAérne.
Kottler P., Keller L., 2006, Mdpxetivyx Mdvarluevr, 12" ékdoon, £kd. KheidapiOpoc.

° Kotler P., Amstrong G. ka1 Wong V., 1996, The principles of Marketing, Prentice Hall.
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elval n petokivnon. Me GAla Adyla, 10 KOPLO OPEAOC QPOPA TNV 10£0. TOL

TPOTOVTOG KO TNV KOPLOL OVAYKT) TTOL KOAVTTEL.

2. To paocwké mpoidv (basic or actual product): eivar ta yopoKTNPIOTIKA Kot Ot
010TTEC TOV TTPOTOVTOC. AV AGUE Yoo OWTOKIVITO, Vo &lval avOekTIKO,

YPNYOPO, AGPUAES, VO EXEL PMTA, VO, EYEL PPEVOL K.AT.

2.1.To avapevopevo mpoidév (expected product): eivor 1o Paocikd
YOPOKTNPIOTIKA o€ LIEPTEPO PabUd TOL SIKOOAOYOUV TNV TPOTIUNOM).
[Mapapévovtoc 010 TOPAOEYHO TOV GLTOKIVATOV, VO TOAD OVOEKTIKO,
OPKETE YPNYOPO, EEAPETIKA AGPOAES, LE KAAL QAOTO Kot KOAG Qpéva

K.AT.

3. To owvpopévo mpoiov (augmented product): eivar ta yopPAKTNPIOTIKG TOV
EemepVOLV TIG TPOGOOKIEG TOL KATAVAAMTY — O,TL OIveETOL EMTAEOV.

3.1. To dvvnTiko mpoiév (potential product): sivar ta yopAKTNPIGTIKA TOL

, ’ , ’ , 1
UTOpOvY var 30000V emmAéov yia va evBovsidoovy tov ayopaoth P,

4. O mopnvag Tov TPoidvtog (awTodg TG Pactkng meELelag 1 COre) dev vt
10 amtdc, dev glvarl dNAadY T0 PLGIKO TTPOTOV, aALL KLPIMG N W€ TOL.
Avrtifeta, To basic product (i actual) givat to Tpaypatikd Tpoiov, ot omTéC
KOl QUOIKEG 1010TNTEG TOV TPOIOVIOG Omd TS Omoieg kol @eAeital o
katavorots. ITlapadeiypatog xdpn, m 1WOOTMTO TOL CLTOKIVATOL VO
Kweitan pe peyddn toydmro kot vo givar acearéc. Télog, To augmented
product ivor to emovENEEVO TPOIOV Kat Ol N PLGIKY Tov VIOoTact. To
enaENUEVO TPoidy cuvictaton amd TOAAEG (EvOEXOUEVMG) TPOCTIOEUEVES
a&leg, Yo TIG OMOieC O KOTAVOAMTNG 0EV TANPAOVEL ETUTAEOV OTAV EYEL TO
npoidv. ' mopdderypa, pe v ayopd €vOg QUTOKIVATOL HEPOS TOV
emovénuévov Tpoidvtog ivat 1 €yyvnoN OV TPOGPEPEL O TAPAYDYOS, 1, N
vootPIEN o€ TepinTmon nuidg, dnAadn| dpdoelg petd v moinon (after
sales) m.y. dwpedv Service 1 Kot TpocsPoPES THTOV «UE TNV Ayopd dmPERV
service yia tpion ypovia N TANPOUEVA To TEAN KLuKAOQOpiacy, emiong M
dWPEAV TOPAYDPTOT CVTOKIVITOL HEXPL TNV OAOKAT)PMGT TOL SErvice mov
el (nepintwon Mercedes), .4.

To evdwpépov 610 mapoandve vrdderypo tov Kotler, Amstrong kot Wong

elvar 0Tl poGg TPooeépel €va TPOTLTO Yol TN OlEPELVNON NG E0TIOONG TOV

' Na onuewdei 36 611 éva pépog g PpAtoypapiag kavel Adyo yia tévie (5) eninedo,
YPNOHOTOIDVTOS aKPIPDS TNV id1a SaPfaduo.
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o] uksa(ovll. Qaotoc0, N aéila g eV AdY® KATNYOPLOTOINoNg EYKELTOL GTO YEYOVOG
OTL QTOKOAVTTEL APPNTO L0 CTUEOAOYIKY OVTIUETMMICT TOL TPOIOVTOG amd TNV
TAeLPd TOL TOPAYWOYOV, KOUODG M EMKEVIPMOON TNG TPOCOYNS TNG OLOPNLUGTIKNG
avadeENC og kAmolo amd avtd To TEdiD VITOCTACNG TOV TPOTOVTOS LOPTLPE KO Lo
GAAN avtiAnyn g o&iog Tov, Tov Bo PHTopPovGE EVOEYOUEVMG VO avTioToynOel ota

. . 12 .13
OMUEIWTIKE VTTOdelypaTa TV Saussure™ Ko Pierce™.

5.2.  H Aloidoo Mécmv-Xkomov Tov Gutman

2Oupova Tov Zdto™ o TANPOQOPieg TOL TAPEXEL 1 OLOPT|LILOT YO EVOL TPOTOV
«etvar gvtaypéveg ota TANICO TNG OVTOYWOVIGTIKNG TPpoomdlelng Kot meovg Tov
KOTOVOA®TI» TOV GKOTO £Y0uV TN dnpovpyia pog tpootifépevne aéiog o€ avtd, 1
omoio. Kot avédver ™ CRmmon tov amd €va OA0 Kol peyaALTEPO  opBud
katavahotdv®. H Swpoporoinon evOg mPOiOVTOG amd GALO OLOEWY EmonuaiveTal,
ocLVNOWE, 6TO VLU VTTOYPOUPNG TOV, ONAOOTN TO GAOYKAY OV GE L0 UIKPT GPAcn
dtepunvedel TV enovopio Tov TPoiovtog (my. «o kabévoc oto €00G TOL KO O
Aovpuidong otovg Kaeedeg», «Mmpdfo: avtdg eivar kapécy). O I'kdumiwag, o mo
netuympévog tomg EAAnvag dwapnuiomg, Bewpel 6t éva kodd cAdykav omoteiet
«oVoTaTIKO (HLEPOG) TOV npo'i()w:og»l6 Kol «mpootifépevn eni tov mwpoidvtog ation
(added value).

Me Bdon to avotépm, 1 Beopia e «Alvcidog Méowv Zxonov» (Mean Chain
Theory) deiyvel tov TpoémoO pe Tov 0moio M daprpion dwoyelpileTor oTpaTNYIKG TNV
EMKOVOVIO EVOC TPOIOVTOG e OKOTO TN SLUPOPOTOINGT) TOV GO TOV OVTOY®VIGHUO.
Qg tétown, M Bewpio LT EAVEPDOVEL TPELS SUPOPETIKES EUPACELS TOWOTNTOS EVOG
npoidvtog (yvopiopata, opéln, atieg), ELPAcelS LECH TV OMOi®MV TO TPOoidV yiveTon

AVTIANTTO G KATL YPNGLO GTO VOL TOV KOTOVOAMTY.

H Bewpio g «oAvcidag pEcmV-6KOTOO» £YIVE YVOGTY GTO UAPKETIVYK OO

17 , , , , ,
tov Gutman™' mov Jdepedivnoe TIG GLOYETIOES HETAED TOLOTIKMV YOPOUKTNPIOTIKOV

' Kotler P., 2003, Marketing Insights from A to Z, Hoboken, NJ: John Wiley & Sons — katé. tov
Kotler o avtaywviopog peta&d tov tpoioviev deEdysetor kupimg 6to eninedo 3.1, dnladn oto
d1evpupLEVO TPOoidV, KaBMG Ol eTaLpieg TPOSPEPOLY Aly0-TTOAD TO 1310 OVAUEVOUEVO TTPOTOV.

12 saussure Ferdinand de, 1915/1974/1980, Course in General Linguistics, London: Fontana-Collins.
13 Peirce Charles Sanders, 1898, “Logic as Semiotic: The Theory of Signs”, oto Justus Bucher, ed.,
Philosophical Writings of Peirce, New York: Dover, 1955.

¥ Zdtog Twbpyoc, 1992, Aiagiuion: avapopd 6Ttov otkovouks kai kovaviké pélo e, TOpog B
University Studio Press, @sccolovikn, oc. 19-20.

1 Kovtovmng 0., 2005, Ipaxtixéc Odnydc Aiapiuione yio Siopnuiotéc kot d1apnulouevoe, k.
Yaxkkovia, AOnva, 6. 42.

18 Prépmhag Kootag, 1981, Holitikh Aiapiuaon, xd. eptypoppa, AbAva, o. 19 (BAéne emiong
I'copmhag K., 1982, Aiapnuilovrog, I’ 'Exdoon, ekd. Apavn, AOfva).

7 Gutman Jonathan, “A Means-End Chain Model Based on Consumer Categorization Processes”,
Journal of Marketing, Vol. 46, No. 2, 1982, cc. 60-72.
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TOV TPOIOVIOV, MPEAEIMV KOl TPOCOTIK®V a&ldV TOL 0dNY0LV TOLG KATUVOAMTEG
oV amdPAcN 0yopas TOVG. AVTEG Ol CLUGYETIGEIS AMOKAAOVVTAL «OAVGIdES HECMV-

. 18 ; o
oKkomovy kot dafabuilovior og tpia emineda:

1°) Ta yopaxtyprotikd yvopiopara (attributes) tov mpoidvrog: dnrodf ta
CUUTTOYY] KOl OFTO  YOPOKTNPIOTIKA TOL (¥pdpa, kobopodtnta, vE1,

GLOKEVOGTO, TOCOTNTA K.(.)

2°) To 0@éhn (benefits) Tov mpoidvrog: dnhadn n avtidnyn tov TL TapEyEL GTOV
KOTOVOAWMTH KOOMS Kot 01 apnpMHEVES KOWVOVIKO-YLYOAOYIKEG CUVETEIEG TTOV

TPOKLITOVV OO TNV KOTAVAAMGY| TOV.

3%) O agigg (values) Tov mpoiovrog: dnAadh ol un antéc, vYNAdTEPOL Badpov
GUVETEIEG KO TO OTOTEAEGLOTO, TTOV TPOKVTTOLY OO TNV KOTAVAAMGT] TOL
OGS, Y10 TAPASELY LA, 1| TPOTIUNOT GE £va AmOPPLTTAVTIKO TOV GLUPEAEL 6TV

TPOCTUGiO TOL TEPPAAALOVTOG.

Ta tpio avtd eminedo dopovvior tepoapywd pe Pdon t Aoywkn Ot TO
YOPOKTNPLOTIKA Yvopiopato vog mpoiovtog (attributes) odnyodv oe o@éln (benefits)
T0. OTOla, LE TN GEPE TOVG, TOPEYOLV IKAVOTOINGN 1 OTOTEAEGHATO TTOV EYOVV aSia
(value) yia tov katavarot). o wopddetypo to mpoidv eAaidlodo o€ eminedo
YOPOKTNPIOTIKOV Umopel var eivan £€tpa TapBévo, va ToAeital 6 YOAAIVO UTOVKAAL,
va glvar dtowyég k.6 Xe eminedo opEAOVG va £yl KAAT TOOTNTO, OETIKES EMMTAOCELS
oV vyeia, vo glvar ko mpog 10 mepPdAlov, va divel wpaia yevon ot coldTo
Kal, T€A0G, o€ eminedo aldv va mpoceépet vyewn Lo, va tpokalel evBovslacud 1

éva aicOnuo oAokAp®oNG.

I[Dinv dAhov, «n Bewpio ™ oAvoidag HECHOV OKOTOV» €KTOC TOL Vo
amocapnvilel Ta onueio oTPATNYIKNG OVASEENG €VOG TTPOIOVTOG, SLELKOAVVEL TNV
KOTOVONON  TNG  OVTIANATIKNG  GULUTEPLPOPAS TOV  OLUPOPETIKMOV  TUNUATOV
KATOVOAOTOV (Segments) wov amaptiCovv pa ayopd. IN'a mapaderypa, tnv tepintmon
™G Kotnyopiog avtokivnta, ta xounid Pardviia e6T1alovtal TEPIGGOTEPO GTA OQEAN
TIWNG, o€ avtiBeon pe ta vynid mov eotidlovrol oe mowdtnteg Kot aties. 'Etot,
Oewpio «UEcOV OKOMOV» GLVOEEL TIC TMOLOTIKEG UETAPANTEG TNG TPOTIUNONG UE TO
ueiypa pdpketivyk tpoiovrog (marketing mix) 0étovtog oto oyetikd mpofinuationd
oV avtioTién modtta Kot KOGToc: 1 Vmapén otoyeimv motdttog eivar avdioyn

TOV KOGTOVG EVOC TPOIOVTOG — OV Kot Ol TAVTaL.

18 Kacial E. kot Cullen C.W., 2006, “Analysis of means-end chain in marketing research”, Journal
of Targeting, Measurement and Analysis for Marketing, Vol.15, c. 12.
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5.3. H ovlevén ¢ Alvoidag Méomv-Xkomov Tov Gutman kot Tov Emnédwv
Tov [Ipoiovrog Tov Kotler

e avtd to onueio eivar pebodoroyikd ypnoo vo emiotpéyoope otn Bempia
¢ chvoidog pésov okomod (Mean Chain Theory) tov Gutman®® «kau Tig mowtikég
petafAntég mov odnyodv tov mMEAGTN 6TV TEMKT OmOPAcT ayopds vOg mpoidvTog
toviCovtag GALoTe To YOPUKTNPISTIKG Yvopiopotoe (attributes), dllote ta o@éin
(benefits) kou dAlote otig aieg (values) tov mpoidvroc.

g “To ouvaiobnua ™
53 * sﬁ{mgpiai > emotional benefit
= S karavaAwong
g Yt e
52
s E 3 XapaktnpioTiKa
w5 * ... | mou mpoapépouv
C
z er benefit améAauon atov
=N karavaAwrh
/ KQi TOV UTTEP —
IKavoTToIoUV
2. .| EmimmAéov
bal benefit | o saxmpiomia
mou EEmepVouV
TIC TTPOCOOKIES
TOU KaravaAwri

Baaoikéc 10101n1EC
TOU TTPOIOVTOS

1.
attributes

Meploxn Tou
“pou TTapExer’”
/\

H 16éa
TOoU
mPoiovrog

A

Tyfqpa 6: Ta Enineda [Ipoidvtog (Kotler, Amstrong kot Wong, 1996) kot [Towotikég MetafAntég tng
Alvoidog péowv Xxomov (Gutman 1982) — enct. AK.

> I voepr) Bdon TS avaykng

Y10 Xynpa 6 emyepeiton 1 cuVOLOCTIKY ¥PNoN TOV BewpPLOY TG AAvoidag
Méowv Zxomov, ¢ Kotdtaéng g mpoiovtikng Kammyopiag katd Kotler (ko tov
dwpaduicemv tg), aAdd ko g Bewpiag tov Tprov Emmédwv tov [Ipoidvrog tmv
Kotler, Amstrong kot Wong20 OV aVOAVEL TEPAUTEP® Kot EUTAOVTICEL TN BEoiom NG

onpaciog Tov TPoidvtog NG OAVGIONG HECMV-GKOTOU GTO EMIMEDO TNG EMKOWVMOVIOG

9 Gutman, 6.m.
2 Kotler, Amstrong ka1 Wong, 6.x., 1996.
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(BAéme  Zymua. 5), mpocBitoviag TNV EVvoll TOL  «IIELPVLUEVOL  TTPOIOVTOCH
(augmented), Bewpdvtag to Avapevouevo Ilpoidv wg vrepeninedo tov Baoukon
[Ipoidvtog kabmdg kot 10 Avvnrikd Ilpoidv ®g vrep-eninmedo Tov Atgvpvuévou
[Ipoidvroc.

Me Bdon to mopamave, ot SN UIGES TOV TPOIGVTOV UTopovV va eoTidlovv
dAlote oto KUpLo 6@elog (core benefit), dAlote oto Paciké mpoidv (basic or actual
product) 1 kdmoilo vToKaTYopict TOL PocKOD TO AEYOUEVO KOl GVAREVOUEVO TPOTOV
(expected product) kot dGAlote oto drevpopévo mpoidv (augmented product) 1 pa
vmokatnyopi Tov, 7T0 dvvnTiké mpoidv (potential product), SnAadn To
YOPOKTNPIOTIKA eketva mov Ba pmopovoav va d00ovv emmAéov kat Bo evBovsialav

TOV 0yOPO.oTH.

To Zyfua 5 10 eminedo TV Pacikdv TOV 1W0THTOV TOL TTPoidvrog (1.
product attribute), n 10éa £xel petacynuotiotel 6g WOTNTA KoL EYEL TAEOV OTOKTNOEL
VTOGTOGN: AVTH OV TOV divel TO 1d10 TO TTPOIOV — SIEVKPWIGTIKA: TO EMIMEDO TOV
product attribute apopd Tig Pacikéc Aettovpyieg Tov TPOIOVTOG. XT0 EMITEDO TOV
YOPUKTNPIGTIKOV OV EETEPVOVV TIS TPOGIOKies Tov Katavaiwty (2. functional
benefit) Ta yapaktnpiotiKd 10V TPOIOVTOG £XOVV EETEPACEL OLTO TOV AVOUEVOTAV KOt
0 KOTOVOA®TNG VidmBeL peydin woavoroinon yi avtd. Ta 600 avtd npdta enineda (1.
Kot 2.) amoTeAOVV TNV TEPLOYN ToL «pnov mapéyew (the product provides me), émov
TAEOV TO TPOIOV €lvar o1 YPNoELg oV £xEL, OL AELTOVPYIES Kl Ol SOLVATOTNTEG TTOL
TPOCPEPEL, Ol omoieg €EumMPeTolV £€mC KOl 1KAVOTOWOUV TOV KOTOVOAMTN. XTO
EMOUEVO EMIMEDO WIAAUE TAEOV Y100 EKEIVOL TOL YOPUKTPLOTIKA TOV TTPOIOVTOS TTOV
TPOGPEPOVY VTEP-IKOVOMOINGT] 6TO WOIOKTATN KOl YpHoTn Tov mpoiovrog (3.
consumer benefit).

Ye autd TO emimedo ot dagnuicelg Kavovv cvvnBwg ypnom tov AEENG
«amolowony. Avti eivol 1 TEPLOYN TOL «p1e Kavel va vidbm» (the product makes me
feel) mov, otV ovoia, aroteAdel TPOGTASIO LG 1OENTNG 1) KOL POVIOGLOKNG OXECNG UE
10 TPOTOV, OTWOS AT SLAUOPPDVETAL OO TO EMIMEDO TNG EUMELPIOG KOl TNG aicONoNG
nali Tov (emotional benefit), axopa Kot TG KOWOVIKOTNTOG 1] 0VOYVOPLIGNG TOV OV
yopilet. Ed® dev mpdketton TALOV Yo TO TPOIOV OAAG Yo piol TOOTIOT WO10THTOV Kot
OVTIANYNG Y10 TO TPOTOV TOV GLVOEETOL LLE TN VOOTPOTIO KO, EVIEAEL, LE TNV VEQ TTEPT

TOV TPOIOVTOG 10€a, dAadT|, TV avaBewpnuévn avtiinymn g 10£€ag TOL TPOTOVTOG.

6. Yovoyn oweopov petad Kiaowg ko Olokinpopévig Emkowvoviog

MapkeTivyk

210 MOPadOcIOKO HOVTEAD TOVL UIYUOTOG UOPKETIVYK TO TECOEPO, GTOLXELN

amotehovoav  Eeymplotés  petofAntég-ototyeio-epyodeion.  TOL  AVOTTLGGOTOV
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Eexwplotd. Avtifeto. 6T0 OAOKANPOUEVO VTOOEYHO UHAPKETIVYK omouteital 1
evapuovion OA®mV TV oTOoWEI®V o€ éva GOVOAO €VEPYEIMV, oveEdptnta amd T
BapOtnta M tov dyko epyacioag tov kabevog. H ypnon 6Awv tov epyolieiov tov
UAPKETIVYK Ko 1) EMKOWOVIOL VOGS 1 SLUPOPETIKMOV UNVOUATOV YPNGLLOTOIDOVTOG
Oreg TIG popeég emkowvoviog kot MME, pe ovykekpiuévo otoOY0 VONUOTOS Yo TO
TPoidv 1N VINPESia, TPOg OAOVLE TOLG SLVNTIKOVS KatavaAMTES. lpdkertan ywo to
pdpketivyk 0mmg opiletoar oty OloxkAnpouévn Emwowovia tov Mdapketivyk
(Integrated Marketing Communication - IMC), 6mov 1o 610 pnvopa (Kewévov M
ewovag — my. “pévovpe omit”’ — ¢ HETPO KOTA TNG O1A00GNG TOL KOPWOVOIOV)
LETOQEPETOL GE OLO TO PAGLO TOV VEDV KOl TOPAOOGLOK®V UECHV smKonfoaviochl. To
IMC mpodmobétel v kaboAikn cuvepyosio OA®V TOV S100EGIL®Y EMTIKOVOVINK®V
KOVOALOV oL dtob€Tel Evag opyoviopos-emyeipnon ®ote va emdodel Eva Eekdbapo,
OLVEYOUEVO KOl OAOKANP®OUEVO LIVULLLL Y10 TOV OPYOVIGUO KoL TO TPOTOVTOL o)
[Tivokag 5 mov axoiovbel ocvvoyiler T1c Swpopéc peta&d Khaowng ot

OloxAnpopévng Emkowvaviog MdesrwyKZS.

Klaoow] Emkowovia Oroxkinpopévn Emkowovia

I Mok emkovavia Emiektikn emkovovia

II Enucowvavia and tov A otov B (Lovoroyoc) Enwowovia and tov A oto B kot and tov
B otov A (d16Aoyoc)

IIT | H tAnpogopia amoctélietan H minpogopia diepevvdron

IV | O aroctoréag Exel v TpmTOBovAin O amodéxng £xel TV tpwtofoviia

\Y Amockomnel otV TEm Amockomel TNV TANPOPOPNoN

VI | Emopd péow e emavainymg Emdpd pécm g oyéong e TV 0modEKT

VIl | Eivon emBetikn Elvar apovricn

VIl | Amockomel ot oKAnpn mOANGN ATOGKOTEL GTNV N0 TOANON

IX | Zmpiletor v vepoyn| g EM@VLLLING Xpnoyonotet TV enovupio mg oTotyeio
EUTIOTOGVVIG

X MetaBiBacet to uivopa Owodopel oyéoelg

X1 | Emdioketl TNV aAAayr) GUUTEPLPOPAS TOL Emdiokel v tkavomoinomn tov amodéktn

QTOOEKTY

XIl | Efvor povtépva, ypoappkn kot poalikn Eivon peta-povtépva, KokAkn,

OAOKANPOUEVT] KO GTOYOTTOUUEVN

Mivaxkag 5: Ot dopopég peta&d Khaoume kar OlokAnpopévng emtkovoviog Mapketvyk (De
Pelsmacker, Geuens kot Bergh, 2013)

21 Belch George E. & Belch Michael A., 2010, Aiagiuion kot IlpodOnon: olokinpwuévy emkovwvio
uapretivyr, ptep. I'. Tlavnyvpakng, ekd. TCo o, @cooalovikn.

22 Kotler P., 2000, Marketing Management, The Millennium Edition, Pearson Education.

% De Pelsmacker P., Geuens M., Van den Bengh J., 2013, Marketing Communication, A European
Perspective, Endiburgh Gate U.K.: Pearson Education Limited.
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